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SHARP. “CRISIS DEVELOPS | 


IN AFFAIRS OF EASTERN UNION. | 


Some Members Talking Graded Com- 
missions—Others Favor Abolition 
of Commission Agreement. 


At a meeting soon to be held in New | 
York City the future of the Eastern | 


Union, a governing organization having 
jurisdiction from Maine to Florida, and 
West to the Ohio line, and numbering 
among its members practically all of 


the great New England companies, and | 


many of those domiciled or making 
their United States headquarters in the 
metropolis, will be determined. 

What that future will be, no one, even 
the usually best informed as to the inner 
workings of association movements, 
cares to hazard a guess. 


lines may be evolved as a result of the 
special conference, the enforcement of 
which will make the Eastern Union such 
a factor as it has never been before. On 
the other hand, it is possible that the 
members mdy conclude to disband the 
association, though this drastic action 
is deemed unlikely, the majority senti- 
ment favoring continuing the organiza- 
tion in some form. 

The powers of the Eastern Union were 
never so great as those of the kindred 
organization in the West, the latter body 
having supervision over rates (until the 
enactment of anti-compact laws) in fts 
field, as well as’the regulation of com- 
missions, whereas the cardinal plank in 
the Eastern Union’s platform is the 
fifteen per cent. commission agreement. 
In the matter of rates the Eastern Union 
has nothing whatever to do, nor did it 
ever interfere in this direction. 

The present crisis in the history of 
the Eastern Union is brought about 
through the resignations from member- 
ship of Col. A. H. Wray and E, G. 
Richards, the former, United States man- 
ager of the Commercial Union and the 
Palatine Assurance companies of Lon- 
don and president of the Commercial 
Union Fire of New York, while Mr. 
Richards is United States manager of 
the North British & Mercantile, of Lon- 
don, and president of the North British 
and Mercantile and the Commonwealth 
Fire, of New York. Thus it will be seen 
that each represents powerful interest, 
and in the past both have been strong 
supporters of Eastern Union rules and 
regulations. The retirement of Messrs. 
Wray and Richards from the association 
must not be construed as meaning that 
either proposes a future policy of rad- 
icalism; on the contrary, both of these 
managers may be counted upon to 
resolutely oppose aught savoring -of 
demoralization; their records guarantee 
that. By withdrawing from the East- 
ern Union Messrs. Wray and Richards 
are now free to meet any situation in 
the Eastern territory that presents it- 
self, and each will act according to his 
individual judgment. 

As is generally known the retirements 

(Continued on page 11.) 


DIRECTORY OF DEPARTMENTS 


Life Insurance. . 





Editorial 
Fire Insurance 
Casualty & Surety 


A plan for re- | 
forming the organization upon broader | 


Organized 1853 


THE HOME 


Insurance # Company 
New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL, $3,000,000 
Assets, January Ist, 1910 
Liabilities (including capital) ; 
Reserve as a Conflagration surplus : ‘ . 
Net Surplus over all liabilities and reserves.... 


SURPLUS AS REGARDS POLICYHOL DERS, $15,382,836. 


264) O00 
11,182,836 


Insures against loss ot real and personal property, rental income, 
use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 





North British ease niee Mie 
and Mercantile 
Insurance Co. 


Established 1809 


Since 1866, when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 








Pittsburgh Life and Trust Company 


THE FIRST COMPANY LICENSED 


By the New York Insurance Department to Transact Business in That State 
Since the Armstrong Laws were Enacted 


Ratio of Insurance Expense to Premium Income Only Sixty-five Per Cent 
Amount Allowed by the New York Law 


Seventh Annual Statement, January |, 1910 
W. C. BALDWIN, President 


ASSETS LIABILITIES 
- $10,153,664.87 | Liabilities to Policy Holders. $21,697,064.82 
3,437,899.00 | Capital Stock $1,000,000.00 
20,657.82 | Unassigned 


Real Estate 
Mortgage Loans 
Loans Secured by Collateral . 
Loans to Policy Holders 3,565,544.82 Funds 
Bonds and Stocks. 5,316,057.00 

Cash 71LU462 | “4Ritde in Excen of Loge Lin 
Accrued Interest and Rents 176,274.24 bilities of. . : 

Due and Deferred Premiums 270,977.15 


$23,652. 189.52 


955,124.70 


1,955,124.70 


"$23,652,189.52 











Legality of $400,000 Stock 
Sustained by Circuit Court—Com- 
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of the directors in declaring this stock 
dividend has invaded any rights of any 
policyholder and much less inflicted any 
injury on the public. When the direc- 
tors declared the stock dividend it took 
nothing away from the company and 
added nothing to what it already had. 
If it had any effect at all, it was to 
increase the stability of the company 
and add to the security of the policy- 
holders. The only change affecting the 
stockholder was that if the company 
earned the dividend he would receive 
dividends on his stock. 

“Looking at it in any light, if we are 
correct in our conclusion that the evi- 
dence shows that there is at the present 
time $1,000,000 in the surplus, placed 
there from nonparticipating busi- 
ness, the excess over $400,000 would pay 
the dividends for 20 years to come, and 
there could be no possivle injury to the 
public.” 

Separation Unnecessary. 

Further than this the court holds that 
there was no occasion to keep the funds 
separate until the law was passed in 
certain States requiring it, and also that 


the 


the company had the right to change 
its by-laws nd that no rights of the 
public were invaded. For these reasons 


the quo warranto was denied. 


DENIES ACCUSATIONS. 
Officer of Citizens Life Answers 


Charges of W. G. Rau—Extent 
of His Injury. 




















Wi'tiam J. Rau, who purchased stock 
in the Citizens Life of Louisville about 
two WwW s ag has filed suit against 
t yMpany d the Citizens National 
L in which he seeks to have the 
co yin i arrying out of the 
p rger of the two defendant 
co ») bring the officers and 
d yrs ie Citfzens Life into 

) s d oral examination of the 

the company, to bring the 
"ee ae 
nt to 
cnars 
) pusiness 
\ I ffice ) ympany wher 
for s to the action 
f said charges we in a 
larg ye titi of some made 
ind ib 1 before 1 wh Were 
ib itely futed and proved untrue 
) ) il 

\ ) fi g i su l 

iid 

Th latu of this case i 1on- 
trated bj fact that the man who 
brings it, G. Rau, and who pre- 

» be g yutraged by the 

mere f Citizens Life and the 
Ci s National Life. and to feel that 
his terests have been greatly jeopar- 
d°zed, never had the slightest interest 
i 1e 1e Citizens National Life 
Insura ( he Citizens Life Insur- 
i Compa until the day before lhe 
brought this suit, when he purchased 
five shares of stock, the total par value 
oO v hic] B54 He do not even 
claim to have any interest in the Citi- 
zens Na i or does he claim to be 
i licyholde he Citizens Life. The 
0 sst he claims is as a stock- 
ide he Citizens I , and, as just 
said, the extent of the interest is five 

1 of th var value of $10 each, 

> | the day before the 
This is the man 
‘harges of mis- 
isplacement of as- 
else aginable 

ever curr 

l long r 

he interest No sen- 
sib'e man believes that Mr. Rau, with 
practically no interest in the company, 
is making the fight azainst the Cifi- 
zens Life and Citizens National Life 
insurance companies. Somebody else is 


simply using his name. 

A strong stand for sole agencies has 
been taken by the local men of Salt 
Lake City, Utah. They have agreed not 
to represent as second agent any com- 
pany also in a local office. 











TO DOUBLE ITS CAPITAL. 





Connecticut General Life Will Vote On 
Proposition at the Annual 
Meeting May 3. 





meeting of the Con- 
Life to be held at 


At the annual 
necticut General 


the home office May 3, a proposition 
to increase the ‘capital stock from 
$150,000 to $300,000 will be voted up- 
on, the idea being to issue additioaal 
shares to present stockholders to be 
paid for in cash at a price not less 
than par. As the stock of the com- 


pany is closely held, being well within 
control of the management, and as the 
proposed increase is recommended by 
the board of directors, it is not be- 
lieved there will be any opposition to 
the plan. 

In speaking of the matter an officer 
states that there is no special need for 


the increase other than that the 
amount of capital is disproportionate 
to the assets and business in force of 


the company. It has insurance in force 
of about $45,000,000 and assets of near- 
ly $9,000,000. 

The Connecticut 
organized in 1865 


Life was 
for the purpose of 
insuring impaired lives, or, as subse- 
quently styled, to transact a sub-stan- 
dard business. Realizing the uncer- 
tainty which a company must face in 
an uutried field the cap:tal as fixed by 
the charter was $500,000. 

When the company ceased to do sub- 
standard business, the management 
felt that there was no need for a large 


General 


capital and with the consent of the 
Legislature it was reduced in 1874 to 
$250,000, the amount actually paid in. 
The reduction was brought about by 
the cancellation of stock notes. In 
1880 the capital was further 1educed 
to $150,000. 

The company is most successfully 


York by the pro- 


& Millar. 


represented in New 
firm of Goulden 


gressive 





An “Insurable Value” Story. 

Sometimes a man can be won if he is 
shown his personal value to his family 
in terms of dollars and cents. 

“IT was interviewing a bright young 
business man who had made good from 
start,” says one agent, illustrating 
this point. “He had a prosperous busi- 
ness of his own, built up gradually from 
a small capital, to a point which gave 
him a good rating in Bradstreet’s. But 
he couldn’t see the advantage of insur- 
ance. 

“‘There’s no use, Smith,’ he protested, 

’ve simply got to put my money where 
it will bring a decent return.’ 

“‘T can give you 4 per cent. 
tection,’ I replied. 

“‘Rour per cent.,’ he 
ly, ‘why, I can get 10 
every dollar I’ve got.’ 


the 


and pro- 


said, sarcastical- 
per cent. for 


“In his case this was actually true. 
His business, directed by his personal 
efforts, yielded him over 10 per cent. 


had tied up or 
But seeing 


on all the money he 
would invest in the future. 
my opening, I asked: 

“What interest can an ordinary 
mortal with no earning powers get on 
his money?’ 

“*Rour per cent.’ 

“*You get 10. don’t you? 


The differ- 


ence between 10 per cent. and 4 per 
cent. is six per cent. That represents 
the actual value of your personal ser- 
vice and ability in making money, 
doesn’t it? 

“ *Ves,’ 

““Then what have you to guarantee 


the perpetuation of that ability to earn 
f per cent. more than your heirs could? 
Nothing. A policy will do it’ And I 
sold him a $20,000 Ordinary Life.”— 
System. 





The Citizens National Life which is 
chartered by the State of Delaware, but 
which has home offices in Wheeling, 
W. Va., has applied for permission to 
do business in Pennsylvania, 


Maryland and West Virginia. The 


company has a capital of $100,000 and 
surplus of $25,000. 


Ohio, | 








everybody does. 
DO things. 
CONTRACT. 
Life Rates. 

| WANT YOU 





Incorp. 1862 
Under Laws of 
Massachusetts 





Do you like WIDE-AWAKE methods? 


Then CALL at this A 


CERTAINLY; 


GENCY. We 


See our EIGHTEEN PAYMENT LIFE 


Compare its cost with Twenty Payment 


R BUSINESS. 





220 Broadway, New York 


—H— 


Mutual Life Insurance Company 


OF BOSTON, MASSACHUSETTS 


WHY CAN’T I CET IT? 


WILLIAM N. COMPTON, General Agent 





Consistent in 
Growth and Sound 
in All Essentials of 

Strength 











1894 


EIGHT MILLION 


Liberal Commissions 


H. W. BENNETT, President 
W. S. WYNN, Vice-President 


The State Life Insurance Company 


INDIANAPOLIS, INDIANA 


GROWTH UNPARALLELED 


DOLLARS IN SECURITIES 


19 
C, F. COFFIN, 2nd Vice-President 
ALBERT SAHM, Treasurer 


19o 


UNEQUALLED IN SOLID ACHIEVEMENT 
Assets Dec. 31, 1908, $7,378,853.44 Surplus, 1908 $860,562.00 
Assets Dec. 31, 1909, $8,580,830.58 Surplus, 1909 $1,174,606.34 


Gain in Admitted Assets Surplus 
1907—— $1,001,409.00 $27,775.00 
1908—— $1,023,700.00 $ 153,161.00 
1909—— $1,201,977.14 $314,044.74 


For the Sole Benefit of the Policyholders 


DEPOSITED WITH THE STATE OF INDIANA 


This is $848,861.00 More Than is Required By Law 


Renewals on New Plan 


A DIVIDEND PAYING COMPANY 
Five State Managers and One Hundred Agents Wanted At Once 
UNUSUALLY ATTRACTIVE AGENCY CONTRACTS 


Contracts Direct With Company 


Address All Communications on Agengy Matters to 


CHARLES F. COFFIN, 2nd Vice-Pres., 1231 State Life Building 








The North 


of Milwaukee 


New Business 


Mutual Life Insurance Co. 


GEO. C. MARKHAM, President 
A. 8S. HATHAWAY, Secretary 


NSURANCE MEN will N ignifi- 
western | cant increase in The et Ee 





1905 : ° ° 
1906 : : ° 
1907 
1908 - : : 


Each year larger than any in the 
previous history of the Company. 


Commenced Business 1S58. 


new business during the past four years. 


IMPORTANT FACTS relating to this 
business are shown i 


by the following per- 


centages: 
Expenses Mortality Interest 
1905 12.15 67 4.73 
1906 11.76 59 4.72 
1907 11.81 58 4.76 
1908 10.76 59 4.84 
Paid-For It is capable of easy demonstration th 
Th I at 
$90,334,038 inguresn et is the best Company to 
ee The Northwestern’ i 
93,563,452 with its Dividend Options Berdup oat ee 
102,283,634 dowment Options, Options of Settlement 
andthe Premium Loan feature. 
109,773,709 Issues Partnership and Corporation In- 


surance. 


address 








or further information or an Agency, 


H. F. NORRIS, 
Superintendent of Agencies. 








OLDEST 
IN AMERICA 





34 Nassau Street 





For terms to producing agents, address 


STRONGEST 
IN THE WORLD 


THE MUTUAL LIFE 


Insurance Company of New York 


Mutual Life Agents Make Most Money 
Because Mutual Life Policies Sell Most Freely 


GEORGE T. DEXTER 


2nd Vice President 


New York, N. Y. 











nor lala Na ae a 


Li A MM Si arenes 























a PN) 


April 7, 1910. 


THE EASTERN UNDER RITES 








TO MANAGE STANDARD MUTUAL. 


Frank A. Wesley Resigns from Colum- 
bian National to Become Vice-Pres. 
of Pittsburg Company. 


frank A. Wesley, Director of Eastern 
Agencies for the Columbian National 
|.ife with headquarters at the home of- 
ice, has resigned to take effect May 1, 
at which time he will become vice-pres- 
ident and general manager of the 
Standard Mutual Life Insurance Com- 
pany of Pittsburg. 

Mr. Wesley commenced his life in- 
surance work as a solicitor under Alex- 
ae Brown, inspector of agencies, 
and at that time New England manager 
for - the Equitable Life, his work being 
pel? to the city of Boston. 

In 1901 he joined the forces of the 
late William B. Woodbridge, who was 
at the time New England manager for 
the Bankers Life of New York, then in 

heyday of success. A year later 
when Mr. Woodbridge commenced the 
organization of the Columbian National 
Mr. Wesley joined him and became 
manager of the company for Boston. 
After a service of one year in this ca- 


pacity he was appointed manager for 
New England. 
Shortly after Arthur E. Childs be- 


came president of the Columbian, he 
ippointed Mr. Wesley Assistant Direct- 
or of Agencies for the company and*he 
has since been advanced to the post of 
Director of Eastern Agencies. 

He has, for about three years, been a 
director of the Columbian National and 
has the distinction of being the only 
advanced from the ranks to the 
directorate. 

Mr. Wesley will take up his duties 

ith the Standard Mutual Life under a 

defined policy of management, one 
of the first things to be accomplished 
being a reorganization of the institu- 
tion on a stock basis with a capital of 
$300,000 and a substantial surplus. It 


will be his aim to have the stock sold 
with practically no expense to stock- 
holders or company. 


In this work he will have the unani- 
mous co-operation of the board of di- 
rectors of the Standard Mutual, which 





lapse which may at times more than 
counter-balance gains in legal reserve 
business. For 1909, in this latter de- 


partment, under the only form of insur- | 


ance now written by the company, there 
was a gain of $2,180,000 in insurance 
in force. The 
Fund department in no way affects pre- 
mium charges, 
legal reserve policies, and the mortvary 
and reserve funds of these departments 
are entirely separate and distinct.” 





DISTRIBUTION OF 





President Morton of Equitable Life 
Shows How Assets Are Held— 
Growth of Society. 





An interesting feature of the detailed 
anuual report of Paul Morton, presi- 
dent of the Equitable Life, mailed to 
the policyholders of the Society, per- 
tains to the distribution of funds and 
investments. Speaking of payments 
in death claims, matured endowments 
dividends and other benefits, amount- 
ing to $51,716,579 during 1909, Mr. Mor- 
ton says the amount was scattered 
proportionately in various States to 
correspond with amounts derived from 
them in premiums. 





As to the distribution of invest- 
ments, he gives the following holdings 
by States: 

Alabama ..., $ 4,057,027 | Montana..... 2,095,619 
Alaska....... 7,193 | Nebraska 5,340,653 
Arizona ..... | Nevada. ..... 714,158 
{rkansas.... ieee 54,002 
California... | New Jersey.. 4,931,893 
Colorado .... | New Mexico, 1 774.099 
Connecticut, New York... 174,999,629 
Delaware,... N.Carolina.. 3,046,278 
D. of Colum . N. Dakota... 
Florida.,.... Ohio..... 

Georgia. . Oklahoma 

Idaho ...... 5. 966.017 Oregon....... 
Illinois...... 21,718,137 Penn 2 9, 
Indiana 8,888,904 Rhode Island 313,816 
lowa 5,884,967 South Caro 1,9 
Kansas ‘ 8,631,160 S. Dakota..... 
Kentucky, .. 3,728,366 Tennessee. .. 
Louisiana, .. 6,735 BOERS . 2080 

Maine. ...... Utah... : 

Maryland Vermont..,.. 

Mass... Virginia..... 


Washington 
W. Virginia.. 
Wisconsin... 
ming... 


Michigan, 
Minnesota. 
Mississippi.. 
Missouri..... 





A "960.810 
9,395,024 Wyo 


Growth More Deliberate. 


2,053,589 





mortality in the Safety | 


dividends or values on | 


INVESTMENTS. | 





= 





Under date of February 4, 


“It may interest youto know 
Eastern Underwriter, I secured one agent 


for $200,000 during 1010. 


If this has been his experience, 


His Adwertisement Paid 


1910, a patron voluntarily writes us as follows: 
that through a series of advertisements in The 


during 1909; another who produced $127,000 during 1009 and who I am sure will pay 
“The space I bought from you produced the insurance I desired” 


why not yours? 
Tue EasTeRN UNDERWBITER, 105 William St., 


who produced $471,000 of paid business 


Rates furnished on request. 
New York City 














AFFAIRS IN GOOD SHAPE. 


President Baldwin of Pittsburgh Life 
& Trust Says Company Will Secure 
$10,000,000 This Year. 


the 


W. C. Baldwin, president of 
Pittsburgh Life & Trust is not of a 
boastful disposition when it comes to 


forecasting results, in fact, it may be 
said that he is ultra-conservative, but 
he predicts a banner year for ‘his com- 
pany during 1910. 

The first quarter of the 


year passed 


with the paid business in excess of the 
amount secured during the first half 
of 1909, and Mr. Balawn has no hesi- 


tancy in stating that the company will 
pay for close to $10000,000 this year. 
Whether this amount be obtained or 
not, it is not the intention to press for 
volume regardless of character or cost. 

High grade men are being gradua!ly 
added to the staff of solicitors which 
warrants a satsfactory increasing busi- 
ness. 


M!IX’S MUSTARD. 

Brother agent, I’m going to give you 

a prescription—a prescription so old that 
I presume there isn’t one of you hasn’t 
heard of it—a prescription that I’ve 
never known to fail, and which, strange 
to say, few of you have ever persistently 
taken! It’s intended to cure a case of 
failure, or perhaps I had better call 
it “non-sueccess” in the life insurance 
business. If you, my friend, are really 
if you 


is a prime necessity with every man, 
whether rich or poor? If you don’t, 
my advice to you is to change your 
occupation, for you’re practically wast- 
sng your time. 

Take the second part of the prescrip- 
tion—the matter of interviewing from 
four to six prospects every day. As sure 
as you’re a foot high, my friend, any 
man who believes in life insurance, and 


will keep up the practice day in and 
day out, week in and week out, month 
in and month out, of taking life in- 


surance earnestly to something like half 


a dozen new prospects each day, will 
win out—will win out big! The law 


of averages doesn’t fail. I know what 
I'm talking about—the prescription has 
been tried too many thousand times to 
make it possible that it should be a 
failure. What a simple prescription it 
is, too! What excuse have you, my 
brother, if you tell me that you are not 
succeeding as you would like and yet 
you decline to take my prescription? 
Talk about “system”’—why, no system 
that has ever been conceived to help a 
man to achieve success in our calling 
can beat the one that I’m recommending 
to you! 


I can’t compel you to see four or five, 


or-half a — people each day—for 
your own sal I wish that I could, for 
it would put damn and thousands 


of dollars in your pocket and bring hap- 


piness to you and your family. I beg 
of you to take the prescription—I beg 
of you to take the prescription at once! 


Begin to-day! 


il des many prominent and influen- In his comment on the report, Mr. succeeding in the business are 
tial men in Western Pennsylvania Morton says: writing as many applications, or as large J. B. SELLS NOW AN OFFICER. 
“The Society has now reached an age an amount of insurance, as you feel you en 
Hartford Life when its growth must be more deliber- ought to do, then this “Mustard” will a Vice-President of The Security 
. ate than during the earlier years. do you no good, and you can stop right ife of America—Former Field 
; Hereafter the aim will be not to make here! If, however, you think you ought Connection. 
in the annual report of the manage- jt +he largest company, but the safest to produce larger results—if you think -—- 
of the Hartford Life, it is shown nq the best. Life insurance is not a you have it in you to become a bigger !" recognition of efficient services 
the company transacts business in jyyury. It is a necessity in every civi- man in our profession, I would ask you ince he became assistant 7 President 
een States and that it has an }i7oq community. And its beneficent to read on! W. O. Johnson, the Security Life of Chi- 
ublished plan of preparing selected influence will continue to spread with I have told you that my prescription ‘°° has elected J. B. Se fie vice-presi- 
of prospects for solicitor’s inter- the advance of civilization.” is an old one, and here it is: le * of re company. 
"As ree ished exhibits showing ‘ " : . ; First: Believe with all your heart and oo + ca Bhirages cen ver a oe th ‘ the Se 
« ] , noted D. W. Vande rhoof to be manager city for every insurance man. a} al va ubsequently given su- 
ak gett of its Indianapolis office and to have Ee ; —_s f pervision over twelve States. In Feb- 
In justice to the company, and for charge of Central Indiana. Mr. Vander- Second: Interview —s ee ruacy of last year be was called te the 
th rae - > 2 J iw a rhki 2 ¢ ° . - : 
the re-assurance of fieldmen and policy- hoof is rather an unusual character to six new prospects eac | wormng “ay. home office to take entire charge of th 
1olders, it should be stated that publish- He had the misfortune several years Now, that’s old, isn’t it? You knew .,,,,, ney force. 
ei gain and loss exhibits showing a re- ago to lose his eyesight, but notwith- it before, didn’t you? Yet, my friend, in sQfition to Mc wort ae a suner 
duction in total amount of insurance in standing his affliction he has a disposi- tell me honestly, “Are you taking that ciknat “ait inal ur matte ae — ‘ 
force for any year, include Safety Fund tion which wins friends, and aggres- orescription every day?” First of al eo ee one of the leadine wacnaccanny 
‘usiness. On this there is a regular siveness such as enables him to write do you “with all your heart and soul al aeadionbie of th conenea - czas 
and expected reduction by death and a good volume of business. believe that life insurance in some form “* ¢ ipan 
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self justice. 


JOHN F. DRYDEN, President 


Incorporated as a Stock Company 


500 or $5,000 a Year 


What you earn depends largely upon yourself. 
Selling life insurance permits you to do your- 
The Prudential wants Agents. 
Write for particulars. 


THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 


by the State of New Jersey 


Home Office, NEWARK, N. J. 














When the financial blizzard -was on 
in November, Nineteen Hundred Seven 
* * we had a big stock of books, but 
nothing was transpiring. 

Pay-day was coming with regularity, 
and sundry paper-mills were yelling 
like base-ball fans for money. 

Then it was I laid the case before a 
financial man I knew in New York. He 
took my figures and said he would give 
me an answer in three days. 

The answer came. If we would bond 
the entire Roycroft plant for one hun- 
dred thousand dollars he would take 
the issue at par, provided he held a 
life-insurance policy on my life for a 
like amount. 

I answered, “Why the life insur- 
ance?” 

(His reply was,) * * * “Your in- 
itiative evolved the business, and 
you know the work in every part. The 
buildings were built and the machinery 
installed with your mental raw stock 
in mind. With you there the value of 
the plant is reasonably assured. With 
you gone, it is a conjecture. My people 
would not consider a loan for an in- 
stant without the insurance on your 
Hfe.” © © 

Granting for argument’s sake that 
the man was right, we get an idea of 
the estimated value on the Rialto of 
two things—Brains and Life-Insurance. 

Luckily the storm blew over, the sun 
came out and I was able to pass up 
the proposed loan. * * 

Another somewhat similar case came 
to the surface when Harry Selfridge 
opened up his great American store in 
London. 

The Selfridze store ts a success be- 
yond a doubt, * * but when Selfridge 
asked the London bankers for a little 
accommodation they requested the 
privilege of examining his life-insur- 
ance policies. And the wires have 
flashed the new that Harry Selfridze 
carries life-insurance to the extent of 
a million dollars, * * 

His brain is a valuable asset, simply 
because it is a big producer of wealth. 
When this brain ceases to throb, the 
insurance companies pay over the mil- 
lion dollars, and the great American 
Store in London gets along as best 
it can without the chief. 

They will miss him, but the million 
dollars steadies the craft over the 
shoals and shallows until another big 
man can take his place at the wheel. 

The idea of the corporation was a 
device of the Romans. 

It ever excited the admiration of 
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Lord Coke, who calls it “a body with- 
out death, a mind without decline.” 

But the corporation does not abso- 
lutely become a body without death, 
unless you insure the lives of the men 
whose genius has built it up. 

Life-insurance is a good thing, or it 
is not. The consensus of opinion, the 
Zeitgeist says, is not only a good 
thing but a necessity of modern times. 

Business is built on confidence. 

The greater our faith in each other, 
the more safe, secure and enjoyable be- 
comes the voyage of life. And life-in- 
surance, to a zreat degree, eliminates 
the disturbing and distressing factor 
of death. It makes of soc‘ety and busi- | 
ness a body without decline. Also, it| 
makes for mortality, for the boozer | 
and the bounder can’t insure. It ce-, 
ments the social fabric and gives secur- | 
ity and peace in place of fear and| 
doubt. 

It it time to get rid of the idea that | 
lifeinsurance is a quasi-charitable or | 
benevolent institution. It is no more a} 
matter of charity than is fire-insurance. | 
No sane financial man would accept a} 
mortgage on property not insured; and | 
when the man asked insurance on my} 
life he was simply following out the same 
general commercial policy of sound | 
financiering. It it true that life-insur- 
ance had its rise in benevolence, and 
its first manifestation was a passing of 
the hat for the afflicted family. But 
now it is a matter of business. A life- 
insurance policy is a commodity. Its | 
value lies in the ability of the com- 
pany to keep its contract. 

Life-insurance can not make a man} 
immortal, but it can prevent an earth- | 
quake shock to his estate when Charon 
beckons and he has to go. * * | 

It is one of the great modern factors | 
for the elimination of poverty § It} 
works to abolish the element of chance 
from the body social. Instead of leav- 
ing his family to the uncertain charity 
of relatives and neighbors, the man} 
makes a business provision for them. 





Elbert Hubbard, in The Fra. 





General Agents for Union Central Life. 

Brashears & Werber, general agents in | 
the District of Columbia for the Pacific | 
Mutual Indemnity Company of Cali- | 
fornia, have been given the representa- | 
tion in the same territory for the Union | 
Central Life Insurance Company of | 
Ohio. 








The Southern States 





WILMER L. MOORE 
PRESIDENT 


Desirable territory available. 
Policy contracts up to date. 
Liberal Contracts to Agents. 


| 

| 

. INSU | 
Life conpany | 
| 


General Offices: ATLANTA, GA. 




















FIDELITY MUTUAL LIFE | 


INSURANCE COMPANY | 


OF PHILADELPHIA 
HAS SOME EXCELLENT 
AGENCY POSITIONS 


Apply tt ALEXANDER McHNIGHT 
112-116 N. BROAD STREET 


———_———-L. G. FOUSE, President 




















Partnership and 
Corporation 
Insurance 


pays the life agent better in pro- 
portion to the time and work 
involved than any other form of 
life underwriting, Agents who 
make a specialty of corporation 
insurance find it necessary to rep- 
resent a company impregnable in 
strength and capable of accepting 


applications tor large amounts. 


The Equitable 
Life Assurance 
Society 


of the United States 


by reason of its strength, size and 
prominence, affords exceptional 
inducements to life agents of 
standing and ability who desire 
to take up corporation insurance 


asa specialty. 


Address: 
GEORGE T. WILSON 


2d Vice-President 


120 Broadway NEW YORK, N. Y. 
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STOCK IN NEW LIFE INSURANCE COMPANIES 





(From Insurance Observer) 


A correspondent writing us from Ken- 

ucky asks for “information relative to 

he desirability of stock in life insur- 
-ice companies as an investment.” We 
assume that the inquiry relates to stock 
in companies recently formed or 
about to be organized. There is no ques- 
tion about the stock of old companies 
in most cases being a desirable invest- 
ment, the main difficulty being to get 
hold of it. When $50,000 of stock com- 
mands a price of $2,500,000 and great 
financiers show eagerness to pay the 
price, there is no room for doubt as 
to the attractiveness of ‘that kind of 
an investment. 

But new companies present a differeat 
proposition. Several offices organ- 
ized a few years ago have made a suc- 
cess. Exceptional men have guided them 
to victory, they understood the prob- 
lems to be solved and knew how to solve 
them. But tne companies that have 
sneceeded are the few as compared with 
the many that have lagged. 

A new ure insurance company 1s as 
uncertain a proposition as a mining 
prospect. It may be a gold mine or it 
may be a hole in the ground. The his- 
tory of all life insurance companies, 

en of those which are now the great- 
est monuments of success, shows that 
there have been times in the experience 
of all when their fate trembled in the 
balanee; the additional weight of a hair 
might have overwhelmed them. 

Innumerable difficulties lie in the 
path of a new life insurance compary. 
It is handicapped in the first place by 
the reputation of established companies. 
“Why insure in a company you don’t 
know anything about when you can in- 

re for the same premium in the —— 
company, which everybody knows is 
all right?” That is the question which 
is put to the man who contemplates in- 
suring in a new company and which he 
is apt to ask himself. It is even the sen- 
timent of some people that a company 
too well known is preferable to the 
company not known at all. 

Azain the success of any company 
must depend upon the character and 
ability of its agents. Now no fact is 
more certain than that zood agents are 
comparatively scarce and their services 

e always in demand. A new company 
has a poor chance of attracting agents 
already connected and a poorer chance 
of getting good agents from the ranks 
of the unemployed. There is no trouble 
in getting agents. A new company has 
only to hang out its shingle or to have 

nonpareil jine published in a paper 
announcing its organization, and it will 
be deluged with would-be agents, 
agency manage’s, etc., but what a mot- 
ley crowd they are! The company that 


employs them is bound to regret it. 
If given so much per, which they usual- 
ly demand, they draw the weekly or 
monthly stipend as long as they can 
and place what business they get with 
some other company. Whatever grave- 
yard pusiness they can pick up they let 
the new company have. 

Only an expeiienced man in charge 
of the agency department can prevent 
a new company from being buncoed by | 
these disreputable sharks. | 

It is up-hill work for a new company | 
to get business and still harder work to | 
keep it when it gets it. The necessary | 
expense of operating a company is | 
heavy and until the point is 1eached | 
where the balance is on the profit side 
the fate of the company is in doubt. A 
single dissatistied or cowardly stock- 
holder may precipitate disaster. At the 
best it is bound to be a long time be 
fore the stocxholders find the retura 
upon their investment sufficient to com- 
pensate them for the tremendous risk | 
they take, and just about the time they 
find themselves on easy street, so to 
speak, an insurance department or a 
State legislature or a yellow journal | 
starts a clamor for mutualization, or a 
limitation of the stockholders’ profits. 

Altogether the stockholder in a new} 
life insurance company finds that his | 
investment is a heads-you-win-tails-1- | 
lose proposition. Still, as we have said, 
some new companies have won-success, 
and others may in the future, but in 
every case exceptional ability and broad 
experience have been and will be the 
procuring cause. The chances of win- 
ning, we should say, are not better than 
one in ten. 





Increasing Agency Force. 





W. N. Compton, general agent in New 
York City for the John Hancock Mutual 
Life, says that the month of March was 
a record-breaker in his agency and that 
as usual everybody connected with the 
office is happy and enthusiastic. 

The following are recent additions to 
the agency force: Harry Hoffman, for- 
merly with the Union Central Life. Mr. 
Hoffman produced a quarter of a million 
business last year. 

John J. McConnell, formerly a star 
salesman with the Royal Typewriter 
Co., and John Monroe, for many years 
first officer of the Panama Line of 
Steamships. 


On Thursday last the new fire service 
became effective in Montclair, N. J. The 
old volunteer service was abandoned, 
and in its place a part paid and part 
call system installed. Sixteen men will 
be on constant duty, while forty-two 
others will serve as called. 








nually. 


five year contract. 


ARE YOU THE MAN? 

WANTED —By one of the wealthiest life insurance com- 
panies in the United States, a large personal writer and organizer 
who can show an Agency record of two millions or better an- 
Such a man can get two States for territory, a very 
liberal arrangement and a large salary and bonus under three to 
All communications confidential. 
Address ‘‘ Opportunity,’’ care The Eastern Underwriter, 


105 William Street, New York. 











Sells better than a “Board Contract” 


Over a million a month since organization 


Our Stock Option Policy sells itself. 
Our men are all making money. 
Are you? 

This is a proposition for large pro- 
ducers—writers of special contracts. 


Write for particulars. 


Standard Mutual Life Insurance Company america 
Home Office, Commonwealth Building, Pittsburg 











WORTH INVESTIGATING 


THE BIG OPPORTUNITIES FOR AGENTS IN WRITING 


COMMERCIAL and INDUSTRIAL 
Health and Accident Insurance 


Write and get our proposition for Agents and Special Representatives on salary or commission basis 


THE SECURITY CASUALTY COMPANY 
INDIANAPOLIS, IND. 


$100,000 deposited with Auditor of State | 


E. O. BURGAN, 
for Protection to Policyholders 


Manager 











w AN TE D 
Pittsburgh and Western Pennsylvania honest, intelligent 
and ambitious men to represent one of the oldest New York 
life companies. 
newal interest. 


Straight commission with or without re- 
Address “ G,” 
Care of The Eastern Underwriter, 105 William St., New York. 








WANTED! 
MANACER FOR INDIANA 


OPPORTUNITY FOR LIVE MAN 


To Secure an Exceptional Connection 





A Well Established, Clean Western Company with a Good Dividend 
Record, wants a State Manager for Indiana under direct Home Office 
contract. Address. “INDIANA MANAGER.” 

Care of THe EasTERN UNDERWRITER, 105 William St., N. Y. City 








THE COLUMBIAN 
National Life Insurance Company 


OF 
BOSTON, MASSACHUSETTS 


LIFE, ACCIDENT and HEALTH INSURANCE 
The Only Massachusetts Non-Participating Company 
The New Columbian Policies (Sept. 09) are Unexcelled in 
Clearness and Liberality 
GOOD CONTRACTS AND TERRITORY 
FOR GOOD PRODUCERS 


Arthur E. Childs, President 

















WHAT HAVE YOU TO OFFER 


To a man in charge of a small agency, who has paid 
for $400,000 personal business in 1909, and whose 
agency has paid up to date for $200,000 this year? 


Address ‘‘ Manager,’’ care The Eastern Underwriter, 





105 William Street, New York 








MIDLAND LIFE INSURANCE COMPANY 


KANSAS GITY, MISSOURI 
CAPITAL and SURPLUS $200,000 


Splendid opportunities for a permanent and profitable connection with 
this Company are waiting for a few bigh class Insurance men in Missouri, 
Kansas and Colorado. 

Address, DANIEL BOONE, President 


Sharp Building Kansas City, Mo. 
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6 
LIFE INSURANCE AS A 


By Edward 


There is universal agreement that this 
country, and especially this section of 
it, has entered upon probably the most 
prosperous period even we here have 
ever seen. Except for some interna- 
tional war or similar convulsion, there 
is every probability it will last for ten 
or fifteen years, when another panic 
and depression will be brought about 
by the same economic laws, the result 
of this very prosperous condition, as has 
been the case before and will be again. 
During this period of prosperity, as Mr. 
Morton has well said, those willing to 
take advantage of the opportunity to 
the full may well accumulate enough so 
that they will not have to work after 
that, if they do not want to—although 
most of them probably will. But this 


period will bring with it the conse- 
quences that always follow great ex- 
pansion of wealth. There will be 


extravagance, speculation and prodigal- 
ity, with the consequent effect, too, of 
these things upon the character of the 
people. Periods of prosperity are not 
unalloyed blessings—they give to many 
hands the golden key that unlocks the 
doors of vice—and those who are wise 
will endeavor to safeguard themselves, 
their children and their communities 
against evils which will in the future 
«ause wreckage both of character and 
fortune. 

It is an opportune time for life in- 
surance representatives to urge, as part 
of a conservative program during the 
prosperous but prodigal period that is 
upon us, annual savings in the con- 
servative, safe institution of life insur- 
ance. It not only provides against the 
loss of the large profits which may now 
confidently be expected but will be lost 
if the insured dies, but it will be a 
definite plan for saving at the 
amount of the insurance premiums at 
a time when there will be great tempta- 
tion to rich and poor to spend and 
speculate. 

An Optimistic Line of Argument. 

It is practically opportune to present 
this argument at the beginning of this 
epoch. Life insurance taken now, on 
the Endowment or Limited Payment 
plan, where a good reserve, large paid- 
up loan and cash values are accumulated, 
will be firmly anchored and so estab- 
lished during the decade of prosperity 
that it need not be lost when adversity 
comes. To accomplish this it should 
be taken now. To wait until the years 
of prosperity are almost at an end, 
when the applicant is older and perhaps 
the very wear and tear of an arduous 
business has caused him to be unin- 
surable—even if he survives such a 
period—-would be neither wise nor safe. 
Arguing upon the now correct assump- 
tion that there will be prosperous years 
in presenting the case rightly and yet 
hopefully. It is difficult, no matter how 
much more necessary it may be, to 
make a sale on the ground that times 
are difficult or likely to become so. But 
when your prospect may at the outset 
confidently look forward to a_ period 
during which he will be able more and 
more easily to meet the premium, it 
is more likely that you will be able to 
induce him to take this start than when 


least 


*Reproduced by permission from a copyrighted 
letter addressed by Mr. Woods to the members of 
his agency staff. It is almost superfluous to add 
that Mr. Woods is the highly sucessful manager 
of the Equitable Life at Pittsburg 
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BULWARK OF SAFETY. 


A. Woods.* 


he is filled with forebodings and fears 
of inability to even meet his present 
anuual obligations now or in the near 
future. Any line of argument for a 
salesman which is along soundly hope- 
ful and encouraging lines is more likely 
te be effective than one less so. 
Wear and Tear of the Next Decade. 
The last period of prosperity bitterly 
taught the lesson of physical wear and 
tear involved in managing great enter- 
prises and of the price paid for prosper- 
ity. Men are not willing, when business 
can be had on every side, to take care 
of themselves physically that would in- 
volve foregoing business. Even ‘before 
the trying days of retrenchment and 
adversity came, many human machines 
had been going at so fast a pace they 
were broken or worn out. Many were 
so nearly worn out or broken down 
either by business or the unfortunate 
results of prosperity as to be in no con- 
dition to stand the severe financial 
strains, hard even for a well man, and 
the complete breakdown during the 
crisis was but the final collapse. This 
may possibly be the fate awaiting many 
a prospect to whom you are talking now. 
Even assuming that he will survive and 
make all the money during the next 
decade that he may reasonably expect 
to, is it not wise to take insurance 
before the race is begun and the runner 
is tired out with the winning of it? 
Take it now when protection can be had. 
Many a race horse has fallen at the win- 
ning post, and many a victorious gen- 
eral has come home a physical wreck. 
Time to Advocate Good Policies. 
The outset of a period of prosperity 
is the time to advocate good policies, 
not cheap ones, which the applicant 
may think are the only kind he can 
buy during hard times. But the appli- 
cant who assumes a policy now will 
have annually decreasing premiums, and 
with increasing business, an increasing 
income with which to meet them. He 
should wisely assume not a term, or 
at young ages, an Ordinary Life policy, 





but a policy with sufficiently liberal re- | 


serve to become established during the 
prosperous years—an Endowment which 
will be self-supporting through its ex- 
tended value, or Limited Payment which 
will be largely paid-up before trouble 
comes. Do you recognize the fact that 
the entire cost at age 30 of a 20 Year 
Endowment policy is really paid for in 
the first four years; not only will more 
than the remaining premiums be re- 
turned, if the policy is maintained, but 
the insurance will be carried by the 
company for 16 years without further 
payment and, on a $1,000 policy, $24 of 
what the policyholder paid will be re- 
turned to him, besides four’years divi- 
dends? A policy with a good reserve, 
which will have a large paid-up, extend- 
ed insurance, lending or cash value, is 
the one to start now and have carried 
so far along that when reverses in busi- 
ness come the policy not only need not 
be lost because of inability to make 
future payments but may, in fact, save 
the business itself. 
Collateral Value of Good Life Insurance. 
Many an individual and institution 
has been saved by a nest egg carefully 
put aside in days of prosperity, never 
expected to be drawn upon. How many 
firms are there who could well afford, 
during the next decade, to set aside by 
way of Limited Payment, or Endowment 
insurance, a considerable sum each year, 
knowing that in case of death before 
expected profits were realized it would 
be most valuable, and that it had pro- 
vided a sure borrowing place, irrespec- 








To keep posted in the above, read the I 
the only 

Positively unexcelled by any insurance 
insurance in the territory extending from the 


Frauciaes weekly insurance newspa 


UNDERWRITERS’ REPORT 





Are you Interested in Western and Pacific Coast Insurance Matters? 


Subscription Price $3.00 Per Year 
160 Sansome Street 


NDERWRITERS’ KEPORT, published at San 
per issued West of Chicago. 

medium in the United States for news of 
» Rocky Mountains to the Pacific Ocean. 


SAN FRANCISCO, CAL. 





Fellow Agents: 


ENTHUSIASM is CONTAGIOUS, and is the SUREST 
method, in addition to WORK, for producing SUCCESS. 

I have paid for, PERSONALLY, $550,000.00 of life insurance 
in the past SIX MONTHS. YOU can do the SAME, with my 
ASSISTANCE, by working under ME, getting the benefit of my 
EXPERIENCE, and learning the “MODUS OPERANDI” to 
apply for getting BIG BUSINESS. 

“Has beens” and “was its” need not apply, but “ LIVE 
ONES,” and “ARE ITS,” and “COMERS,” will do WELL to 
apply. 

Let me know something about yourself and we will do 


business. 
HENRY W. GENNERICH, 


Room 204, 176 Federal St., Boston, Mass. 








COME AND PROSPER! 


Among the 15 largest American companies (excluding industrials), 
this is our 1909 ranking: First place in percentage of gain in 
insurance in force; third place in gain over 1908 in amount of paid- 
for new business. New business first quarter of 1910 far in excess 
of first quarter of 1909. Our agents are busy and prosperous— 
and are not driven by the Home Office. 


MASSACHUSETTS MUTUAL LIFE INSURANCE COMPANY 


SPRINGFIELD, MASS. 
INCORPORATED 1851 


F. C. SANBORN, Manager for Eastern Massachusetts, 31 Milk Street, Boston 








National Life Insurance Company 


MONTPELER, VERMONT 


Established in 1850 Operating in 37 States 


JOSEPH A. De BOER, President 

FRED A. HOWLAND, Vice-President H. M. CUTLER, Treasurer 

JAMES B. ESTEE, 2d Vice-President A. B. BISBEE, Medical Director 
C. E. MOULTON, Actuary 


OSMAN D. CLARK, Secretary 


This Company held January 1, 1910, and gained during the past decade: 


Assets..........--------- $47,490,998.98............ .. Gain, 167% 
Liabilities .oee.-- - G41,661,1 30.12.............-.- Gain, 162% 
Surplus...........------ $ 5,829,868.86................Gain, 211% 
Insurance... .......-.--- $161,423,115.00................ Gain, 79% 


Absolute Security and Economy of Management 








Have You Seen the New Policy of the PHILADELPHIA 
LIFE? 


Agents are certainly writing business under this contract, and an opportunity is 
presented to you to get busy on this. I don’t say that there are not other good com- 
panies besides the Philadelphia Life, and I don’t want to disturb agents who are working 
for other companies; but if you are dissatisfied and are going to make a change, I think 
the Philadelphia Life is the Company you should be with, and make it your last change; 
because with the Philadelphia Life you can do as much business as you want to do each 
year and make as much money as you want to make, and if you don’t make it, it is 
your own fault. 


Write PERRY to-dav. 
PHILADELPHIA LIFE INSURANCE COMPANY, Philadelphia, Pa. 








THE NATIONAL LIFE U. S. A. 


Wants Good Producers for District and General Agents 


A SPLENDID CHANCE 
to grow with a Western Company more than forty 
years old, operating in thirty States and Terri- 
torles. 
WORK FOR YOURSELF! 
We have a Special Proposition for 1910, Why not write us? 


CHICAGO'S OLDEST AND STRONGEST COMPANY 


ROBERT D. LAY, Secretary, 159 La Salle Street, Chicago 
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To Good 
Insurance Men 


Do you realize that it takes 
about the highest grade of selling 
ability to successfully sell in- 
surance? 


Did it ever occur to you that the same 
ability applied to some other line might 
yield you even greater returns? 

Are you now a successful general agent, 
waiting and hoping for a vice-presidency? 

Or again, are you a local manager 
under a general agency? 

Or again, are you a marked success as 
an agent, anxious to become a manager or 
a general agent? 

If you are, and are a man who is 
thoroughly reliable, one who is honest and 
‘an prove a good record, I believe I can 
make you a proposition which will appeal 
to you. 

The position I have in mind will cost 
you a little time and a little money to pre- 
pare for, but it is worth while for it will pay 
from $3,000 to $10,000 per year to those 
who make good. 

The facts are, I am about to form a 
world-wide organization and I want MEN, 
real men who can SELL, and who can 
teach others HOW TO SELL and manage 
them and keep them enthused. 

To this end I am about to establish a 
Normal School for the detailed instruction 
of sales-managers. 

It is by no means the ordinary drill 

lass. You don’t need that if you are the 
man I WANT. 

It is to be a most thorough resident 
course in Business Building, Salesmanship 
and Sales Management. 

Even if you wish to continue in your 
present line of work it will pay you to take 
a vacation and take this course. 

Write to me and I will tell you all 
about it. Address 





a  - 











Pa 


President 
The Sheldon School 


1706 Republic Building 
Chicago 











tive of financial conditions, and at 5 
per cent., no matter what the rates of 
money might then be; the liability to 
secure the loan depending not upon the 
condition or favor of any bank but be- 
ing an absolute promise by the strongest 
financial institution it the world! How 
many firms could have been saved great 
anxiety and loss, if not failure, in 1907, 
had such a policy been followed ten 
years previously! How many men were 
then and in other more severe panics 
thrown out of employment who would 
have welcomed, if not been saved by, 
i fund provided by an Endowment or 
Limited Payment life insurance Policy! 
Avoid Cheap Life Insurance. 

The persons, whose incomes will be 
increased in the next decade, will be 
of two classes: (a) Those who will 
spend all of their increased income; and 
(b) those who will save or invest it. 

ivery one of the members of the 
first class, whom you can induce to 
annually save some of his increased 
earnings by life insurance, will be dis- 
tinetly benefitted. 

Of the second class there will be two 
divisions: (1) Four-fifths who will prob- 
ably ultimately lose money invested out- 
side of their own business; and (2) one- 
fifth who may invest their earnings 
profitably outside of their own business. 
You will distinctly serve the first and 
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MAKES OFFER FOR BUSINESS 


OF THE FRATERNAL TRIBUNES. 





Northern Life Issues Special Term 
Policy for Reinsuring Members of 
the Association. 





Owing to judgments for some $80,000, 
covering death claims on members of 
The American Home Circle, having 
been entered against the Fraternal Tri- 
bunes, an Illinois fraternal concern, and 


| the fact that there are no funds with 


which to pay these claims, nor to give 
bonds so as to allow an appeal to the 
higher courts, the latter association, 
which has some 10,000 members and 
about $10,000,000 insurance, has decided 
to cease business and allow a receiver 
to wind up its affairs. With this object 
in view the Supreme Tribunal has 
adopted resolutions recommending the 
acceptance of a proposition to reinsure 
the business in the Northern Life of 
Reck Island, Il. 

President Thompson of the Northern 
says that no contract of reinsurance ex- 
ists between his company and the Fra- 
ternal Tribunes; that no attempt is be- 
ing made to reinsure the membership as 
a whole, but that his company has 
simply prepared a special term policy 
which is being offered on the monthly 
premium paying basis to those desiring 
same. 

Where two-thirds the membership of 
any given lodge accepts the proposition, 
medical examination will be waived. 
In case of a medical examination, and 
fcilure of the applicant to come up to 
the required standard, an impairment 
lien of 40 per cent. of the face of the 





policy will be levied for the first year, 
vastly larger of these two sub-divisions 
by inducing them to lay by a safe nest 
egg in life insurance; and the money 
of the second sub-division will be at 
| least safe; it will not be lost; it will be 
no anxiety or burden to those saving 
it; it will not encroach upon the time 
| demanded by their increasing business. 
| These are good times into which we 
have entered; they will justify the pur- 
chase and carrying of good policies. 
Sell Adequate Policies. 

| A policy, the first premium on which 
|the applicant can pay now, is certainly 
/not too much for the prospective good 
|times, during which the premium will 
probably steadily decrease. Even if the 
| first year’s premium does seem a little 
| excessive, when you can urge that not 
only will the premium decrease, but the 
\sepieats ability to pay it increase, 
| you are not likely to sell too much in- 
| surance. It will be safe to say that all 
the policyholders who die will have been 
underinsured. Those who prosper can 
well afford to safely set aside a portion 
of their profits in life insurance, and 
those who do not will have received 
more value for that part put into life 
insurance than in any other investment. 

Use This Argument Now. 

Don’t wait until even your most 
stupid competitor has found out that we 
are in good times and what a powerful 
argument this is. Don’t wait until the 





entire public is convinced of the prosper- 
ity ahead of us and what you tell it will | 
have been long ago an old story. Don’t | 
wait until your applicants have forgotten | 
the lesson of 1907, with its financial 
anxieties: until pay checks have faded 
from memory and the inability of our 
largest corporations to withdraw even 
their own deposits from the strongest | 
banks is completely forgotten. Use it | 
now while it is fresh and effective. 
The Wisdom of Joseph. 

Joseph—characterized by Talmage as 
the president of the first life insurance 
company— nearly 4,000 years ago began 
to save just as soon as he knew of| 
the seven years of plenty, and Pharaoh 
and all the people of Egypt followed his | 
example, and the nation was saved. 
Should not we, Americans, with the 
added wisdom and experience of nearly 
40 centuries, see that we, and, as far 
as possible, our clients, are at least as 
wise as Joseph? 


thirty-five per cent. the second,and so on 


reducing the impairment until it is fin- | 


ally eliminated at the end of eight 
years. 
Rates of Special Term Policy. 

A schedule of the rates charged for 
the special 10-year term policy, with 
premiums paid monthly and annually 
is given herewith: 


Age Monthly Annual Age Monthly Annual 


Prem. Prem. rrem, Prem. 
29 ..$ 88 §$ 9.76 46 ..$1.56 $17.17) 
a. cs OO 9.78 47 .. 165 18.13 
22... 9.85 48 .. 1.74 19.19 
23... 90 9.94 49 .. 1.85 20.39 
24 .. 91 10.03 50... 197 21.71} 
a... 28 10.13 51 2.11 23.19 
ae 10.23 62 .. 2.26 24.83 
a 10.34 53 .. 2.42 26.63 
23... 8 10.47 54 .. 2.60 28.63 
29 .. 96 10.59 55 .. 2.80 30.84 
30... 98 10.74 56 .. 3.03 33.28 | 
o-s0 10.90 57 .. 3.27 36.95 
me «é Se 11.08 58 .. 3.55 39.00 
33 .. 103 11.37 59 .. 3.83 42.15 
34 .. 1.04 11.48 60 .. 416 465.71 
25 .. 1.06 11.70 61 . 4.55 49.63 
36... 1.09 11.97 62 .. 4.94 53.89 
Oe cw. deen 12.25 3S .. 5.37 58.65 
38 .. 1.14 12.58 64 .. 5.74 63.60 
39 .. 1.18 12.93 65 .. 6.33 69.07 
40 .. 1.2] 13.34 66 6.87 74.95 
ree 13.79 67 7.45 81.29 
42 .. 1.30 14.32 68 8.07 88.10 
13 1.36 14.90 69 .. 8.75 95.45) 
44 .. 1.42 15.57 70 .. 9.47 103.3 
is .. 24 16.3 


Provision for Change. 

The policy contains 
whereby it may be changed, to one on 
he whole life, twenty-payment life, or 
twenty-year endowment basis, without 
additional medica] examination at any 


time prior to expiration of ten-year 
term. 

It is stated that the plan has been 
fully approved by the Illinois Insurance 


Department. 





Youngest General Agent in Virginia. 


a provision 


| 


J. C. Bristow, of Richmond, who oa| 


April first asumed the Virginia general 
agency of the Home Life, of New York, 
in succession to Pattison and Bristow, 


has the distinction of being the younz-| 


est man to occupy so prominent a 
sition in the Old Dominion State. He 
is but 28 years of age. A Virginian by 
birth Mr. Bristow has spent his entire 
life there thus far, his business career 
beginning in 1903. Thorouzhly familiar 
with and in sympathy with Virginian 
sentiment Mr. Bristow has distinctly 
“made good.” 


Look Here, Brokers! 
I have a COMMISSION 
PROPOSITION for your 
LIFE business that will 
INTEREST you. PHONE 
or CALL. 


SAMUEL MILCH, Harlem General Agent 
PENN MUTUAL LIFE INS. CO. 


215-217 West 125th St.. N. Y. City 
Phone 2898 Morningside 








po- | 





THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 


MUTUAL LIFE 


INSURANCE CO. 
BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 








FINANCIAL STATEMENT 


Assets Jan. 1, 1910,.... $51,316,543.00 
Liabilities... ........... 47,060,672.15 
I oe iecice ove 4,265,870.85 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


CHARLES H. STRAUSS, General Agent 
200 Fifth Avenue, New York 














1860 50th Year 


Home Life 
Insurance 
Company 


of New York 


GEORGE E. IDE, President 


PR 6 ester cesses onan $23,626,018.63 
Liabilities (including Di- 
vidend Endowment 


1910 


Fund)............... 21,858,691.62 
Dividend Endowment 

Fund (Deferred 

Dividends)........... 2,119,044.00 


co ere 
Insurance in Foree..... 


1,767 ,327.11 
92,532,583.00 

The 50th Annual Report shows a 
gain in the amount of insurance in 
force; that assets were increased 
over $1,917,117.00 and that over 
$655,149.17 was added to surplus ac- 
count. 








GOOD AGENCY 


Louisiana National Life Assurance Society 
NEW ORLEANS, LA. 
THE LEADING COMPANY OF THE SOUTH 
LOUIS P. RICE, President HENRY KAHN, Secretary ALBERT BALDWIN, Jr., Treasurer 


SURPLUS TO POLICYHOLDERS OVER $800,000 
CONTRACTS TO 


For further information, address 


HODGE WILSON, Supt. of Agents 


RIGHT PARTIES 








NOW ORCANIZINC 


THE CITIZENS LIFE INSURANCE COMPANY OF AMERICA 
Home Offices—Reading, Pa. 


THE READING FINANCE AND SECURITIES COMPANY, INC., Fiscal Agents 
Suite 300-303 Colenial Trast Bidg., Reading, Penna. 

















| 
| 
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CASUALTY AND 


THE EASTERN pdechabenatitscsbcce 


SURETY HAPPENINGS 














UNITED SURETY COMPANY 


CONTROL PASSES TO NEW HANDS. 








Prominent Bankers Purchase Majority 
Interest, Defeating Plan of 
Fidelity and Deposit. 





Baltimore, Md., April 6.—Just as a 
plan had been fully evolved for the 
guaranteeing of the obligations of the 
United Surety Company of Baltimore, 
by the Fidelity and Deposit Company of 
the same city, but before it could be 
put into operation a syndicate of Monu- 
mental City bankers headed by Thomas 
H. Bowles, president of the Baltimore 
Trust Company, secured control of the 
United Surety by purchasing the stock 
of Ernest J. and William Knabe. 

It is assumed that Henry J. Penni- 
man will continue as president of the 
United Surety and Robert P. Dobbin as 
secretary. 

The United Surety recently had its 
Massachusetts and its Minnesota licen- 
ses revoked, because of its faulty annu- 
al statement. 

The change in control is expected 
to very materially help the corpora- 
tion, Mr. Powles and those associated 
with him in the transaction being well 
able to put all money necessary into 
the United. 

Mr. Bowles will readily be recalled 
as a former Wisconsin and Louisiaha 
manager of the Mutual Life. Prominent 
in the councils of the Nationa] Asso- 
ciation of Life Underwriters he once 
served as president of that body. 

Following his retirement from life 
insurance he located in Baltimore, be- 
coming president of the Baltimore 
Trust Company. This latter institution 
has a capital of $1,000,000 and a net 
surplus of $2500,000. It recently took 
over the business of the International 
Trust Company and of the Baitimore 
Trust and Guarantee Company. 





CASUALTY COMPANY OF AMERICA. 





Marshal! Appointed Head of Personal 
Accident Department—Brainard 
New York General Agent. 
Herbert Marshall, has been appointed 
superintendent of the personal acci- 
dent department of the Casualty Com- 
pany of Ame/fica with headquarters at 

the home office of the Company. 

Mr. Marshall has been connected 
with the Fidelity & Casualty Company 
for about fifteen years, and has been 
one of the successful adjusters of that 
Company in its accident department, 
both in New York City and throughout 
the country. He has a thorough know- 
ledge of the accident business and with 
the adjustment of claims, and has a 
wide circle of friends and acquaint- 
ances. He will have charge both of 
the underwriting and of the adjust- 
ments in his department. 

George H. Brainard, has been ap- 
pointed a general agent in New York 
City for the Casualty Company of 
America, with headquarters at 1170 
3roadway. Until recently he was vice- 
president of William T. Ritch, Inc., 


and ‘eas to start in business for 
himself. He has an extensive perso.- 
al acquaintance with and contro:s a 
large amount of business among the 
leading contiactors and builders of 
New York City, and has already re- 
ceived ample assurances that he will 
have the same loyal support from them 
In his new field that the has rece:ved 
in the past in his former position. 





BENIGHTED CHICAGOANS. 





Robert B. Armstrong Belabors Citizens 
of the Western Metropolis—Other 
Side of Story. 





Chicago, April 6.—Robert B. Arm- 
strong, decapitated president of the 
Censolidated Casualty, former Assistant 
Secretary of the Treasury, again presi- 
dent of the Casualty Company of 
American, still later president of the 
Philadelphia Casualty, and next presi- 
dent of Everybody’s Corporation, is 
lingering in Chicago. He has nothing 
in sight for the future. His friends say 
he desires to remain in the casualty 
business. His desire seems to be to 
get a position that will put him in 
charge of the agency work. 

Mr. Armstrong is not reserved in his 
expressions as to Chicago. He declares 
the city will not give its support to 
home insurance companies and many of 
the casualty general agents, he says are 
the worst “knockers” he ever knew. 
Chicago, according to Mr. Armstrong, 
has no insurance spirit. In other words, 
it does not know a good thing when it 
sees it. Mr. Armstrong declares the 
banks would not back him and while 
he made every effort to enlist the inter- 
est of Chicago citizens, they are apa- 
thetic as to local company investments. 

Casualty men, and in fact business 
and banking interests, say that an en- 
terprise engineered by Mr. Armstrong 
will_never be supported in the city. 
They claim he lacks executive ability 
aid experience. His record in insur- 
ance, they hold, was not commenda- 
tory. 

These men resent Mr. Armstrong’s 
criticism. They say let some man like 
Geo. A. Gilbert, of the Bmployer’s Lia- 
bility, or Geo. D. Webb, of the London 
Guarantee, become head of a company, 
and they could get all kinds of money. 
Mr. Armstrong, the Chicago men aver, 
does not have the confidence of moneyed 
people. 





Large Contract Bond Issued by Nation- 
al Surety Co. 





The bond of $309,000 required of the 
J. Henry Miller Company, of Baltimore, 
suecessful bidders for the erection of the 


proposed post office building at Rich- | 


mond, Va., and which is to cost $618,000, 
was written by the National 
Company, of New York. Of the total in- 
demnity the National Surety retained 
$109,000, and placed $50,000 each with 
the Peoples’ Surety Company, of New 


Surety | 


York, and the Massachusetts Bonding | 


and Insurance Company, of Boston. 
additional $100,000 will be reinsured. 


An | 


MURDER NOT ane ACCIDENT. 


Condition in Policy a The Travelers 
Providing Payment of One Tenth 
its Face Sustained. 





An important decision was render- 
ed last Fiiday in Justice Whitney’s 
branch of the Supreme Court in New 
York, when the jury held that the ‘bene- 
ficiary under an accident policy cannot 
eollect the full amount if the man imsur- 
ed is murdered. The verdict was given 
in the suit brought by the widow of 
Gusiave Simon, who was killed in his 
store at No. 604 Broadway, New York, 
on November 9, 1906, agamst the Trav- 
elers Insurance Company of this city, 


to recover $5,000, the amount of a life | 
and accident policy issued to her hus-| 


band. 

It was shown by the defendant that 
the policy contained a clause to the 
effect that where death was caused as 
the result of intentional inju:y inflicted 
by another, the company should pay 
only one-tenth of the amount of the 
po.icy. Under this clause the jury 
awarded Mrs. Simon $550, the extra $50 
being interest. 





LIABILITY LAW AMENDED. 





Would Give State Courts Concurrent 
Jurisdiction With Federal Bodies 
in Damage Suits. 





After three days of sharp contro- 
versey the Senate on April 1 passed the 
House bill, so amending the employers’ 
liability law as to give the State court: 
concurrent jurisdiction with the feder- 
al courts in dealing with suits for dam- 
ages ziowing out of accidents. 

The measure was reported from the 
committee on the judiciary and was in 
charge of Senator Borah, who ‘steered 
it to a successful termination, notwith- 
standing many sharp assaults from 
both sides of the chamber. The dis- 
cussion dealt especially with the rights 
of States to deal with questions grow- 
ing out of the liability law. 

Senator Hale took a pronounced po- 
sition in favor of State control, but an 
amendment proposed by him was vot- 
ed down 18 to 29. Senator Heyburn 
Mr. Borah’s colleague, also sought to 
have the bill amended, but without 
avail. Senator Paynter (Ky.) was the 
only senator who succeeded in getting 
the bill amended. 





May Now Collect Commissions. 

Agents of the Massachusetts Accident 
Company of Boston have been advised 
that, by virtue of a new law of the 
old Bay State, they may now collect 
commission on their own policies, some- 
thing they were prohibited doing previ- 
ously. 

Policies of $500 will now be issued by 

(Continued on page 17.) 
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UNEXCELLED IND 
Favorable Mortality 
—AND— 
Economy of Management 
THE 


Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends. 


LIANCE LIFE 


PITTSBURGH 
Policies That Can’t Be Beat 


Assets 
Over Two and One-Half 
liillions 


Exceptional opportunities for General 
Agents in 


PENNSYLVANIA 
IOWA AND ALABAMA 











OHIO, 


BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


James W. Hull Pres‘dent. 
W. D. Wyman, Yice Pres. and Treas, 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 


This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition, its fair and liberal policies, 
all subject to the Non-Forfeiture Law of Mas- 
sachusetts, commends itself both to policy- 
holder and agent. 


For circulars and rates address 


EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Mass 
LEON F. FO88, General Agent 
W. H. DYER, General Agent 


JOHN H. ROBINSON, General Agent for New York 
253 Broadway 














from the start. 
Write to-day for particulars to 


FEDERAL CASUALTY CO., - 
Assets, $255,424.83 


MONEY MAKING POSSIBILITIES 


GET ACQUAINTED WITH OUR 


NEW HEALTH AND ACCIDENT POLICIES and the OPPORTUNITIES 
we have FOR DISTRICT AND LOCAL AGENTS 


Local Fire and Life Agents can carry this line and will find it a money-maker 
We have some Choice Openings in New York and New Jersey. 


PETER PATTERSON, Secretary 


DETROIT, MICHIGAN 
Surplus, $224,006.23 








ali members. 





A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN "MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 
is unsurpassed for net low cost and care of interests oi 





THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
3% reserve 











CAPITAL $1,000,000 


Management. 





Georgia Life Insurance Company 
OF MACON, GA. 


(Now Organizing) 
W. E. SMALL, President 


LIFE AND CASUALTY INSURANCE 
Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
First Class Openings in bothBranches for PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 


SURPLUS $500,000 
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THE EASTERN 











INDUSTRIAL DEPARTMENT _ 





WESTERN AND SOUTHERN LIFE $ 


STOCK CONTROL AGAIN CHANGES. 





Former Secretary Williams to be Pres- 
ent—Provision for Retention of 
Dr. Caldwell. 





Cincinnati, O., April 6—For_ the 
third time within the past two months 
the control of the Western and South- 
vn Life Insurance Company, of this 
ity, changed hands Saturday, the new 
owners being William J. and Charles 
F. Williams. They have secured over 
1,900 of the 2,000 shares of capital 
stock, the par of which is $50, for 
vhich $1,100,000 was paid. 

The deal was closed Saturday after- 
noon at the Provident Savings Bank 
ind Trust Company, and immediately 
mublicly announced. A syndicate, com- 
vsed of B. H. Kroger, Leo V. Van 
Lahr, Jeff Livingston, E. V. Wilbern 
nd other directors of the Provident, 
ecently came into possession of 1,000 
hares, or exactly 50 per cent. of the 
$100 000 capital of the Western and 
Southern. The syndicate is said to 
have paid $385,000 for the stock, or 
385 a share, and it was sold for $550,- 
000, or $550 a share. 


Makes a Clean Sweep. 


In addition to the purchase of the 
1,000 shares held by this syndicate, the 
Williams brothers bought the holdings 

* Dr. Frank Caldwell, the president 
of the company, who had about 800 
hares, and the interests of Charles J. 
\VicLean, of Glendale, a director, who 
owned 100 shares. The Williamses se- 
cured options first on the stocks held 
by MeLean and Caldwell and then went 
into negotiation with the Provident 
yndieate. B. J. Kroger, Leo. J. Van 
Lahr and Jeff Livingston were the 
ommittee which negotiated the sale 
for the syndicate. 

Papers have all been signed and the 
partial or binder-payment made, and 
he control of the company will be de- 
livered Monday or Tuesday. William J. 
Williams, who was formerly secretary 
of the company, will be elected presi- 
lent, sweceeding Dr. Caldwell. Charles 
*. Williams will be made first vice- 
president and treasurer; J. Wm. John- 

mn, the second vice-president, and 
Harry J. Wannernwetsch, secretary, 
succeeding Edward Wisnewski. Other 
members of the boa:d will be Thomas 
J. Cogan, Thomas Logan and Richard 
Ryan, 


Financial Status Settled. 


The present deal, it is said, will set- 
tie the financial status of the company 
for some time to come, as it gives con- 
trol to the Williams family. The 
Matthew Ryan estate is said to be 
heavily interested in the deal. William 
J. Williams was formerly secretary of 
‘the company, but as a result of long 
business differences with Dr. Caldwell 
he sold his holdings to Dr. Caldwell 
about two months ago. William Wil- 
liams at that time received, it is said, 
over $100,000 in cash for his stock, 
while his brother, Charles F. Williams, 
who also sold :eceived a handsome 
sum. Dr. Caldwell had previously own- 
ed 51 per cent. of the stock and the 
acquisition of the Williams stock gave 
him something like 90 per cent. Wil- 
liams after the sale of his stock, went 
o California, returning home several 
lays ago, and immediately began ne- 
2otiations for purchase of the com- 
pany. 


Profit to Syndicate. 


About two weeks ago Dr. Caldwell 
disposed of 1000 shares of stock to 
. syndicate at the Provident Bank to 
raise money to strengthen the reserve 
of the company, as demanded by the 
Insurance Commissioner of Ohio. This 
syndicate | has, by the present deal, 





cleaned up $165,000 aie in two weeks. 
Ten-Year Agreement for Dr. Caldwell. 

Dr. Caldwell’s stock was taken over 
under the agreement that he is to be 
taken care of for the next ten years. 
it is said that he will be made a medi- 
cal examiner or given some other po- 
sition, the agreement being that he is 
to secure $10,000 a year for ten years. 

Had the deai fallen through the Wil- 
liams brothers were arranging to or- 
ganize a new company. 

Speaking of changes in the Pittsburg 
South district of the Metropolitan, the 
Insurance World says: “To Supt. L. J. 
Regan’s district has been added the 
Washington district which includes 
Waynesburg and Cannonsburg. J. D. 
Keefer, who was superintendent of the 
~Washington district, becomes assistant 
superintendent under Mr. Regan. Senior 
Assistant Daniel Campbell,. Jr., has 
been placed in charge of the McKees 
Rocks branch office of Pittsburgh 
South, succeeding J. G. Metz, resigned. 
Assistant D. W. Donahue, of Carnegie, 
has been transferred to the Pittsburgb 
South office to take charge of a larger 
staff.” 





J. J. Littrell has been placed in 
charge of a new district of the Western 
& Southern Life at Fort Wayne, Ind. 

Recent superintendency changes of 
the Metropolitan are: F. R. Murdy 
transferred from South Framingham, 
Mass., to Norwich, Conn. His successor 
is William McCarthy, formerly at 
Dover. 





COMBINATION POLICY OPPOSED. 





Massachusetts Insurance Department 
Adheres To Former Ruling As To 
Life and Accident Contract. 


Insurance Commissioner Harrison, 


having refused to allow the Metropoli- | 


tan Life to issue a policy which com- 
bines life and accident insurance, the 
company has brought suit to compel 
a review of the decision. The question 
was submitted to Attorney-General 
Malone who sustained the ruling of the 
insurance commissioner; 

The company contends that the form 
of policy is lawful and merely a liberal- 


ization of the terms or conditions of an | 





UNDERWRITER 








ordinary life policy and is in use in all | 


other States and countries. 
that it is for the benefit of the benefi- 


It declares | 


ciary and simplifies proof of death. An | 


order of notice is returnable May 2. 
This action by the Massachusetts In- 
surance Department is in line with a 


former ruling in connection with poli- | 
cies of the Columbian Nationa] Life and | 


Travelers Insurance Company, a ruling 
which was sustained by the courts. The 
companies in question showed that 
there was a demand for such contracts, 
but the department insisted that separ- 
ate documents must be issued. 

The New York Department has taken 
an advanced position in approving policy 
forms of the Liberty Life, which pro- 
vides for life, accident and health in- 
surance. 





WILL REORGANIZE COMPANY. 





Work Toward This End Already Begun 
in Connection With Union 
National Life. 


Undaunted by the order of Judge 
McPherson placing Charles H. Mathews 
receiver in charge of the Union Na- 
tional Life of Philadelphia, the officers 
of the company have already com- 
menced a movement which will result 
in a reorganization. 

Speaking to a representative of The 
Eastern Underwriter, Secretary Greens- 
lee stated a few days ago that the re- 
ceivership would delay somewhat the 
final licensing of the company, but 
could not prevent final consummation 
of the plans in mind when the organi- 
zation of the company was undertaken. 


HOME OFFICE BUILDING 








METROPOLITAN LIFE INSURANCE COMPANY 


Lhe 
Metropolitan Life 
Lnsuvance Company 


(Incorporated by the State of New York) 
(Stock Company) 


‘Of the People 
the COMPANY By the People 


For the People 


The Daily Average of the Company’s 
Business during 1909 was: 

456 per day in Number of Claims Paid. 

6,535 per day in Number of Policies 
placed and paid for. 

$1,463, 755.00 per day in New Insurance 
placed and paid for. 

$183,403.75 per day in Payments to 
Policyholders and Addition to Re- 
serve. 


$132,172.72 per day in Increase of 
Assets. 


JOHN R. HEGEMAN, President 








T. WM. PEMBERTON, Ist Vice-President 


J. G. WALKER. President 


E. D. HARRIS, Secretary 
ORGANIZED 1871 


LIFE INSURANCE COMPANY 


OF VIRGINIA 


Home Office, Richmond, Virginia 
THE OLDE = Southern Life Insurance Cempany 


iE LARGEST AND STRONGEST Southern Life Insurance Company 
THE PIONEER Southern Industrial Life Insurance Company 
Its Policies are clear and definite in their provisions, and their values are absolutely 
guaranteed, F 
Assets Deocomber 31, 1900... ..ccccccccescccces 3 69 1.0 
Liabilities December 31, 1909 os 4.312,405.32 
Insurance och ty og: December 31, 1909... ~_ 6x 613. 
Total Payments to Policyholders since Organizatic mn. 9,820,412.4 


W. L. T. ROGERSON, 2nd Vice-President 








JOHN HANCOCK 


Mutual 
Life Insurance Company of Boston 


Good Agency Contracts to Good Agents 
Apply to Home Office, 178 Devonshire St., 
or to 


Boston 





W. N. COMPTON 
General Agent 
220 Broadway, New York 








FRANCIS MARSH 
Mgr. for Eastern Mass. 
202 Devonshire St., Boston Union Bldg., 9 Clinton St , Newark, N. J. 
The Company issues the best and most liberal forms of Life, Endowment and Term 
Policies, complying with the rigid requirements of the Massachusetts Laws 


WHITE & FENWICK 
State Agents 








Company Claims Suicide. 

Was the death of Emil M. Berger ac- 
cidental or the result of an intentional 
act upon his part? is the question to 
be decided in the case of Berger vs 
Equitable Life, now before the New 
York Supreme Court. 

Evidence shows that Berger, 15 days 
before his death took out a $5,000 pol- 
icy in the Equitable and the Society 
contends that he threw himself in 
front of a subway train. His widow 
on the other hand, says the fall was 
accidental. 











To Build in Mexico. 

A dispatch states that the Equitable 

Life of New York is to erect an office 

building in Mexico City at a cost of 

$1,000 000; that the lot upon which the 

structure will be erected has been pur- 
chased. 








Ill health thas compelled the resig-' 


nation of Donald M. Macpherson of 
Pittsburgh, as special agent in West- 
ern New York and Western Pennsyl- 
vania of the St. Paul Fire and Marine 
Insurance Co, 


We Want Optimistic 
“|zzers. ” 


Our Commission Contract with 
——oo MONTHLY SA- 
LARY insures a Life Incom<s 
Our guarant Premiun Re 
duction Coupon Policies are “HOT 
SELLERS,” and it is up to you 
to WRITE TO-DAY for choice 
Territory, if you want to get in 
on the “GROUND FLOOR.” W 
are now operating in Missouri 
Illinois, Kansas, West Virginia 
Arkansas, Georgia, Florida, Ala 
bama, Mississippi, Texas, Okla 
homa, Tennessee Kentucky 
Idaho, Utah and Colorad 


International Life 


Insurance Company 
Saint Louis, U. S. A. 














W. Nelson Edelston has been appoint- 
ed manager of the Southern department 
of the Equitable Life, with headquarters 
at the home office. 
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HUNTING A SCAPEGOAT. 


By a vote of 126 to 4 the New York 
assembly on Monday night of this week 
passed a resolution providing for a leg- 
investigation of all insurance 
companies other than those confining 
their operations to the life branch, Only 
four Bates, Bennett, 
Dana, and O’Connor, had nerve enough 
to refuse to join the panic-stricken legis- 
lators when this important matter was 


isiative 


assemblymen, 


put te a vote. 

In advocating the passage of his reso- 
Assemblyman McInerney of 
Rochester that the standard fire 
policy was “born of iniquity” and is a 
“burden upon its He either 
did not know or did not care to acknow- 
ledge that the form is a creation of the 
its use mandatory upon the 
It was adopted 


lution 
said 


holders.’ 


State and 
part of the companies. 
some thirty and companies 
are compelled to use it in the transac- 
tion of business in this State and many 
others whether it is desired or not. It 
will be recalled that Henry Evans, 
president of the Continental Insurance 
made an effort at 


years ago 


Company, recently 
considerable expense and trouble to se 
cure a modification of the form to blend 
with the ideas of prominent fire under- 
writers from practical experi- 
ence in the field. The matter was pre- 
sented at Albany but the recognition re- 
ceived was unworthy of mention. 


gained 


Prompted no doubt by the recent pink 
slip trouble at Rochester, the companies 
being compelled to impose a tempo- 
rary extra charge in order to stop in- 
numerable unexplainable costly fires in 
that city, but which by the way ceased 
with the penalty here referred to, As- 
semblyman MelInerney characterized 
boards and exchanges as being “mail- 
fisted and voluble,” stating that they 
damanded that cities must improve con- 
ditions and purchase more fire appar- 
atus; that refusal meant an exorbitant 
increase in rates with no corresponding 


reduction in case of compliance. 

The National Board spends $100,000 
annually for the purpose of sending out 
inspectors and expert engineers to in- 
vestigate the fire hazard of various 


cities; its reports are published and be- 
come public property. 


It is needless 


to say that the benefits derived from 
this work do not accrue solely to the 
advantage of fire insurance companies 
holding membership in the Board. Much 
of the insurance carried is in mutual 
and Lloyds organizations and the bene- 
fit derived to them is just as substantial 
as to the stock companies. It would 
be equally idle to say that communities 
are not substantially benefited by the 
improved conditions which must inevit- 
ably follow these investigations. 

Reference is also made to the “cry 
of the defrauded policyholder,” a state- 
ment too absurd to need repudiation 
There never was a time when losses 
were adjusted more promptly and with 
greater liberality than at present, a fact 
attested to by the small number of suits 
filed for the collection of fire insurance 
indemnity. 

Assemblyman McInerney’ says “the 
people of ‘the State are aroused and 
demand that justice shall be done; they 
demand the cleansing of the State 
house from cellar to garret.” That is 
true, but the eyes of the public are 
more keenly fixed on the status of 
those elected to represent them at Al- 
bany than they are as to the fire in- 
surance corporations. [t would, no doubt, 
be a great relief to those intrusted with 
the responsible duty of legislating for the 
State if they could find a scapegoat upon 
place the odium which has 
the revelation of graft at 
Albany, and they may try to use insur- 
We 
that 
differ- 
investigation 


which to 
arisen from 


ance corporations for this purpose. 
venture the 
Superintendent 


opinion, however, 


Hotehkiss has a 
ent object in view in the 
conducting. 
* 7 
In connection with the above it may 
that the of the As- 


sembly will have to be approved by the 


which he is 


be said resolution 
Senate and signed by Governor Hughes 
hefore it becomes effective, and if state- 
the 
a eriterion 


ments given out by members of 


Senate are to be taken as 
there is little likelihood of favorable ac- 
tion by that body. 

The matter now rests with the Senate 
Finance Committee, where, it is believ- 
ed, it will The 
sensus of opinion is that Superintendent 


probably remain. con- 
Hotchkiss in his investigation will ac- 
that 
legislative 


ecomplish everything could be 


achieved by a committee. 
Senator Davis, of Buffalo, is quoted as 
saying: 

There isn’t any certainty that there 
will be an investigation of fire insur- 
ance company conditionfs. I don’t know 
whether or not Mr. Hotchkiss has been 
asked to express his views on that sub- 
ject before the Finance Committee, but 
it seems to me that would be the proper 
course. He, under the insurance laws, 
had broad powers of investigation in 
the taking of remedial steps and in the 
recommendation of legislation. So it 
may be that the inquiry he is making 
will answer all useful purposes. Of 
ecurse, he might have information 
which would render necessary a legisla- 
tive inquiry. But certainly we should 
know his views before taking any ac- 
tion on his resolution. 

That it is not the purpose of the In- 
surance Department to make the mis- 
take of taking precipitate action which 
would injure rather than improve con- 
the insurance business is 
made plain in the following taken from 
an address by Alfred Hurrell, legal ad- 
viser to Mr. Hotchkiss: 

By the time Mr. Hotchkiss is through 


ditions in 


the insurance situation will have been 
cleared up, and every company doing 
insurance business will be adequately 
under the supervision of the department. 
The old departments lacked initiative, 
but Mr. Hotehkiss’s policy is to let the 
sunlight in and to move against any 
company when an examination of its af- 
fairs shows that its continuance in busi- 


ness is hazardous to policyholders or 
the public. It is the department’s pur- 
pose to see that the citizens of the 


State are protected in their insurance 
contracts in life, fire, marine or any 
other kind of insurance. 





UNION CENTRAL'S VICTORY. 


There is nothing uncertain about the 
victory gained by the Union Centrai 
Life in its defence of the suit entered 
against it by the State of Ohio to oust 
it from its franchise. 

As is well known to the readers of 
The Eastern Underwriter the case 
grew out of an action of the board of 
directors of the company in declaring 
a stock dividend of $400,000 for the 
purpose of increasing the capital of the 
company to $500,000. It was contended 
by the company that the surplus thus 
converted into capital was a portion of 
a sum accumulated from non-partici- 
pating insurance and that the dividend 
in no manner affected the rights or in- 
terests of policyholders. 

This contention is now sustained by 
the Court. 

As to the advisability of deciaring 
the dividend, the court is of the opinion 
that the stability of the company is in- 
creased thereby. ‘ 





Richard Wightman the publicity man 
who is aiding Robert R. Tuttle in the 
organization of a large fire insurance 
company at Syracuse, N. Y., is well 
known in the life insurance field where 
he operated a direct writing proposi- 
tion. Working for the New York Life, 
it is stated that he wrote during a sin- 
gle year more applications than any 
man ever identified with the business. 
His method was to advertise extensive- 
ly in magazines, seeking applications 
throughout the country. It is said that 
the plan evoked some criticism from 
solicitors of the company, who claimed 
that men whom they had solicited ap- 
plied for insurance under the club plan 
promulgated by Mr. Wightman. Retir- 
ing from the service of the New York 
Life he identified himself with the Reli- 
ance Life and later he organized The 
Life Insurance Club of New York for 
the purpose of writing business direct, 
i. e., without the assistance of agents. 
The club was subsequently changed 
to the Postal Life, which is now operat- 
ing with offices on Fifth avenue, this 


» 
elly. 





Just ten years have elapsed since 
David H. Hepburn, Jr., the present ef- 
ficient supervisor of liability inspections 
for the Maryland Casualty Company 
of Baltimore, entered the service of 
the corporation. How he is regarded 


by the management, the following, 
from the official organ of the Mary- 


land Casualty, best attests: “He is al- 
tozether able, with his head and his 
hands, and he needed to be during 
the past four months. He has been 
struggling through the discouraging 
first stage of launching an entirely new 
division. But he has found himself, 
has his work well planned, has the 
nucleus of an efficient inspecting corps, 
and is getting results.” 





Henry D. Lyman, president of the 
American Surety Company of New York, 
sailed on Saturday last for a three 
months’ tour of Burope. 


April 7, 1910. 





SOME RECENT DECISION 


AFFECTING FIRE INSURANCE. 





Contract Defined—Waiver by 
Agent—Breach of 
Warranty. 

Recent court decisions reported by) 
the Insurance Green Bag of Chicago 
include the following: 

On April 1, 1905, the company issued a 
policy for $3,000, effective from April, ius 
at noon to April 18, 1906 at noon. Clain 
ant’s property was destroyed about i 
“clock P. M. in the great fire of April 1s 
1506. 


Oral 





The suit was based upon a claim that tl. 
agent on the 17th day of April, 1906, oraily 
insured the property of claimant. At the 
trial, customs and usages of agency office 
in making renewals were shown. The prov 
was that slips were made out to be paste 
on policies, and to go around a week or t 
days before expiration and get a cover noi 
and send in the slips afterwards. A clerk 
who had no authority to issue policies de 
livered such slips at the office of anothe: 
agent just at closing time, and said: “Fred, 
here are some renewals for you.” Answe 
“All right.”’ 

The claimaint obtained judgment fron 
which the company appealed. In reversi:y 
the judgment, the Court of Appeals, Vir 
District, California, in Am. Can Co. v. Agr’a! 
Ins, Co., N. Y., said in part: “No applica 
cation was made to bim for a covering not: 
and no such note was issued. The nam 
of the plaintiff was not even mentioned 
The rate of insurance, the time of payux 
of the premium, the property to be insure.| 
were not either of them mentioned. Of 
course, when the slips would come in the 
ordinary course of business to be examined, 
it woukd be seen that there was among them 
au application for a new policy of insw 
ance upon the property of plaintiff; but 
does not follow that the defendant then and 
there oraliy agreed to insure the plaintitf’ 
property or to renew the insurance there 
* * * A contract is an agreement to d 
or not to do a particular thing. It must 
be by consent, which is free, mutual oid 
ecmmunicated, by each to the other. ihe 
consent is not mutual unless the parties 
ugree upon the same thing in the same sensi 
und unless they do so agree, there is 
contract.”” 106 Va. Rep. 720. 


In the case of Athens Mut. Ins. 
O'Keefe, et al, the Supreme Court 
Georgia has just announced the following 

“Where the agent of the insurer issue! 
and delivered a policy, insuring the property 
for one year, with knowledge that the ii 
sured had given a bond for title thereto 
one person, and that another person was j 
actual possession of the premises and clai 
ing title thereto under a purchase from 


Co., vs 


insured, and such agent, when this polic 
was about to expire, without solicitati 
from the insured, and without further 


vestigation or information as to the tit 
or occupancy of the property issued and d 
livered to the insured another policy, which 
was simply a renewal of the original one f 
another term of one year, the insurer we 
so far as questions of title and occupa 
were involved, bound by the policy, notwit 
standing the stipulation therein to un 
ditional and sole ownership by the insured 
and the statement that the building was oc 


cupied by tenants of the insured. 
“This is true, although between the issu 
ance of the original and the issu 


ance of the renewal policy the tnsured lad 
obtained a judgment against the person 
possession of the premises for purchase 
money of the same, and after conveying | 
same to him for the purposes of levy aud 
sale, had become the purchaser thereof at 
the sheriff's sale under the execution issued 
from such judgment, but had not been plac- 
ed in possession when the renewal policy 
was issued or at the time the loss occurred 
as the status of the property as to ownership 
or occupancy was not thereby so materially 
changed as to render the waivers, implied 
from issuing the policy with the information 
as to title and occupancy indicated in the 
above headnote, inapplicable to the re 
facts as to title and oceupaney which exis" 
ed when the second policy was issued.”” 66 
S. E. Rep. 1093. 





The insured owned a livery stock up» 
which was a chattel mortgage, and_ the 
agents of the insurance company made our 
an application for insurance thereon, statinz 
therein that the property was uneneumbere| 
although the applicant informed them at th? 
time of the existence of the mortgage. It 
was claimed that the application was signed 
by one of the insured without reading 
The policy was issued and a loss oceurrel 
six months thereafter. The Supreme Court 
of Towa in Eckert vs. Century Fire Insuy 
ance Co., 124 N. W. Rep. 170, held “that 
the knowledge of the company’s agents w 
the knowledge of the company and wold 
estop it from insisting upon the invalidity of 
the policy because of the false statement 
the application.” Among other things, 
court said: “It is possible that the assure] 
might he estopped from elaiming that the 
answers were not correctly recorded by the 
ee but an estoppal must be pleaded to 
~#, aaa and there is nothing of the 








April 7, 1910. 
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LEGISLATION AT 


FOR GENERAL 
All Companies Other than Life to be 
Overhauled—Bilis Under 
Consideration. 


ALBANY 


INVESTIGATION. 





Albany, April 6.-The Assembly steam 
oller Monday night emphatically flat- 
ned out the attempt of Assemblymen 
Rates and Dana to amend the Donovan 
fre insurance resolution so as to make 
it provide for a general investigation of 

1 legislative corruption as shown, not 
only by the evidence brought out by 
ie Hotehkiss inquiry, but by the Allds 
ivestigation. 

The Donovan resolution directs the 
\ttorney-General to prosecute the al- 

ged violations of the penal laws by 
he New York Fire Insurance Exchange. 

The argument was started by a sub- 
iitute offered by the majority leader, 
ir. Merritt. It provides that “whereas 
he Fire Insurance Exchange has been 

ing a business in violation of the 

nal law and also of an order of a 
justice of the Supreme Court” the At- 

rney-General be requested to investi- 

te such charges and “if the facts war- 
rant, that he take such steps to secure 
1e enforcement of the order and the 
iws of the State and the punishment 

f the Fire Insurance Exchange for any 

olation of the same.” 

Mr. Merritt said that he was in per- 

ct accord with the purpose of the 
onovan resolution but that he thought 

change of wording desirable. Mr. 
cnovan objected for the reason that 
believed that the violations were al- 
ily shown and that therefore a prose 
ition and not an investigation was 
eeded. 

“My resolution,” he said, “calls not 
for investigation, but for the patrol 
vagon, for the Tombs, for prosecution. 
We'll spare nobody.” 

Assemblyman Bates then arose and 
iid that he believed the Donovan reso- 
lution met the situation properly by 
roviding punishment and prosecution 
but that it did not meet it completely. 

“To meet the situation completely,” 
he said, “the whole system of corrup- 
ion must be inquired into. The possi- 

lity to violate laws and to influence 
egislation by corrupt methods should 
kewise be dealt with.” 

Mr. Bates then introduced his amend- 
ment to the Donovan resolution provid- 
ng that it is the sense of the Assembly 
that there should be a general legisla- 
tive investigation. Majority Leader 
Merritt raised the point of order that 
the amendment was out of order in that 

was not germane to the question. 
Speaker Wadsworth ruled that the 
point was well taken, stating that it 
practically wiped the Donovan resolu- 


tion out of existence and substituted an 
entirely different proposition. 
Don’t Want to Go Higher Up. 

Assemblynmn Dana then getting the 
iloor introduced an amendment “that it 
be the sense of the Senate and Assem- 
bly that a legislative investigation 
should be authorized to inquire into the 
use Of any means to influence corrupt- 
ly the acts of any member of the legis- 
lature in any matter before him.” ‘1 he 
amendment was based on evidence on 
file with the State Superintendent of In- 
surance, showing legislative corruption; 
on evidence on file with the Senate 
showing that demands were made in 
1905 for money to affect legislation cor- 
ruptly and that a fund was brought to 
Albany for that purpose; also on evi- 
dence on file with the Senate that mem- 
bers and officers of the legislature have 
acted as attorneys and received pay in 
matters that were at the time before 
the legislature. 

Merritt made the same objection to 
this amendment, but the speaker ruled 
that it was in order, although it was 
said later by Assemblyman Bates that 
it had the same effect as his amendment 
but was phrased differently. 

“The people,” said Mr. Dana in the 
debate on his amendment, “want a full 
iuvestigation of all the evidence on 
record in the Senate and the insurance 
department and of the common reports 
that have ‘been going about the State 
and which have not yet been investi- 
gated.” 

In answer to a question by Assembly- 
man Walker Mr. Dana said that his 
amendment provided for no appropria- 
tion because he wanted to put the :mat- 
ter up to the Assembly and not the 
Ways and Means Committee. 

“The Ways and Means Committee,” 
he said, “will only kill it as it did a 
resolution of mine. If this is adopted l 
have a resolution in the Ways and 
Means Committee, which provides for 
the necessary appropriation.” 

Majority Leader Merritt called for the 
previous question after declaring that 
the only purpose he could see in the 
Dana amendment was to discredit the 
Ways and Means Committee by at- 
tempting to show that it has not the 
confidence of the house. 

The vote on the Dana amendment re- 
sulted in its defeat by 116 to 16. Those 
who voted for it were: Republicans— 
Bates, Bennett, S. C. Clark, Cross, Dana, 
Garfein, Gray, Green, Higgins, Lee, 
Lupton, Perkins, Thompson and Weim- 
ert. Democrats—Chanler and Shortt. 

The Merritt substitute was then 
passed by 131 to 1. 

By a vote of 126 to 4 the Assembly 
pussed the resolution of Assemblyman 
McInerney of Rochester, providing for 
a legislative investigation of all insur- 
ance companies other than life. Those 


who voted against it were Bates, Ben- 
nett, Dana and O’Connor, all of New 
York. 

Wild Denunciation. 

Mr. McInerney made this statement 
in reference to the resolution: 

“Born of iniquity, the standard policy 
of fire insurance is a burden upon its 
holders. Actuated by greed, the insur- 
ance agents became selfish and brutal, 
protected by corruption, the companies 
became heedless and arrogant. Grant- 
ed a license by the State, liberal laws 
and lax enforcement, that which should 
have been a shield becomes instead a 
sword; instead of courage, virtue and 
security they deal in error, vice and 
peril; instead of worth and solvency, 
the spectacle is that of fraud and chi- 
ecanery. In searching for benevolent 
titles, dictionaries were ransacked by 
the founders of these corporations, but 
once named, benevolence departed the 
window while greed and unrighteous- 
ness stalked through the door. 

“The cry of the defrauded policy- 
holder first fell upon deaf ears and then 
whole communities passed extorted un- 
der the yoke. Throughout the State 
this freebooting and lawless crew or- 
ganized to mulct and pillage the insur- 
ed and to corrupt and intimidate those 
whose duty it was to protect. State and 
local boards were instituted into selfish 
pools and combines; by-laws and consti- 
tutions were drawn providing penalties 
for disobedience that would shock the 
trust buster and compel the envy of the 
most lawless captain of industry. 

“Mail-fisted and voluble, these boards 
and exchanges demanded that cities 
must improve and purchase more fire 
apparatus. Refusal meant an exorbi- 
tant raise, but compliance brought no 
reduction in rates. An accidental fire 
called forth from these field agents 
criticism of police and fire departments, 
injury to municipal credit and an ad- 
vance in rates, arbitrary as unjust. 
Refusal to comply with the companies’ 
arrogant exactions after a fire caused 
banks to call loans because of the in- 
ability of the property owner to secure 
insurance when the board enforced the 
blacklist. Delays are delights to the 
company, for the zeal to re-engage in 
business by the insured means the op- 
portunity to exact a favorable settle- 
ment of the fire loss by the company. 
Thousands of dollars paid for premiums 
became the coin of bribe; dollars which 
should counterbalance insurance risks 
are the loot of the high captains. The 
letters of the captains to the hireling 
and those of the lick-spittle to the cap- 
tains suggest the colloquy between 
Richard III. and Tyrell. They smell to 
heaven of rottenness and corruption 
that demands of each legislator the 
purge that justice requires. 

“The people of the State are aroused 
and demand that justice shall be done: 
they demand the destroyal of the slimy 
octopus that fastens its tentacles. upon 
the policyholder; they demand the 
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clensing of the State house from cellar 
to garret; they demand that the money 
changers shall be driven out of the tem- 
ple. This responsibity is upon each 
legislator and he must discharge it so 
that he may fearlessly meet the eye 
of his fellowman knowing that he has 
lone his duty.” 


Insurance in Unauthorized Companies. 

After a purely perfunctory hearing 
at which there was no appearance in 
opposition, the Assembly Insurance 
committee reported favorably the de- 
partment bill in reference to licenses 
to procure fire insurance from non- 
authorized companies. Deputy Super- 
intendent of Insurance Appleton, who 
appeared in favor of the measure, ex- 
plained its provisions. 

The bill adds Lloyds, individual un- 
derwriters and interinsurers to fire in- 
surance corporations, partnerships or 
associations, not authorized to do busi- 
ness in this State, for the procuring of 
policies from which the Superintendent 
of insurance may issue licenses to citi- 
zens of the State, not exceeding 200 in 
number, to act as agents. The bill fur- 
ther provides that: 

“If any insurance shall be procured 
upon property in this State under or by 

(Continued on page 12.) 


SHARP CRISIS DEVELOPS. 
(Continued from page 1.) 





already noted are the result of the 
failure of Henry Evans, president of the 
Continental, Fidelity-Phenix and the 
Fidelity Underwriters, to enter the East- 
ern Union as he did the Western Union 
a short time ago. With Mr. Evans out 
and in control of the old Phenix of 
Brooklyn plant, which was strongly 
Union, it was felt by many of the organ- 
ization men that they were handicapped 
in meeting his competition, and when, at 
a recent gathering of the association, 
no plan of relief was determined upon, 
Messrs. Wray and Richards, both men 
of positive convictions, felt their better 
plan would be to act independently. 


Graded Commissions. 

Not a few of the Union members favor 
the graded commission plan of com- 
pensation, such as has been in force in 
the West for several years and has given 
general satisfaction to managers and 
agents. Others again think the better 
idea would be to abolish the commission 
regulation altogether, each office making 
its own terms with its local representa- 
tives. 

The greatest interest attaches to the 
future of the Bastern Union and its 
line of action will doubtless be largely 
guided by the report of the special com- 
mittee appointed a short time ago to 
examine the situation and make recom- 
mendations. Howard De Mott, secre 
tary of the Eastern Union, was until 
recently general agent of the Hartford 
Fire att its home office. 
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San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT from 
funds largely supplied by head 
office in Liverpool 





Surplus, a tamer aes le 
Losses Paid by Chicago Fire, 1871 
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Losses Paid by Baltimore Fire, 1904 









U.S. Cash Assets, Dec. 31, 1909 $13,885,802.88 
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Liverpool 







am Eondon 
m Globe 
Tnsurance Zo. 





Over 


Losses 












G 






HENRY W. EATON, 


. W. HOYT, 


J. B. KREMER Jr. and T. A. WEED, 


$119,000,000.00 


Paid in the United States 


MANAGER 


DEPUTY MANAGER 


A GENCY SUPERINTENDENTS 


NEw YORK OFFICE 
45 William St. 








i 
tT 
f 


{2 


LEGISLATION AT ALBANY. 
(Continued from page 11.) 





virtue of said license there shall be ex- 
ecuted by the licensed agent and by 
ihe party insured an affidavit which 
shall be filed in the insurance depart- 
ment within thirty days after the pro- 
curing of such insurance. Such affi- 
davit shall set forth whether or not a 
broker acted or aided in connection 
with the transaction, if so, his name 
and address. Such affidavit shall also 
set forth that the party insured has 
procured insurance in the corporations 
authorized to do business in this State 
to the full amount which said corpora- 
tions are willing to write on said prop- 
erty, and that after diligent effort such 
party is unable to procure the amount 
required to protect the property owned 
or controlled by him from such author- 
ized insurance corporations. Such affi- 
davit shall also contain such descrip- 
tion, particulars and information re- 
garding the insurance as the superin- 
tendent of insurance may require. In- 
surance from such insurers not author- 
ized to do business in this State shall 
not be applied for nor effected by 
reason of the fact that the premium 
rate charged therefor by duly author- 
ized corporations is in excess of the 
premium rate offered, proposed or 
charged therefor by such _ insurers 
which are not authorized to transact 
business in this State; nor shall any 
such insurance obtained from said last 
mentioned class of insurers include any 
risks or combination of risks, or condi- 
tions or terms which could not lawfully 
be assumed or granted in this State by 
corporations authorized to transact the 
like kind of insurance business in this 
State. The agent procuring policies 
from such unauthorized or nonadmitted 
insurer or insurers shall keep a separ- 
ate account thereof open at all times 
to the inspection of the Superintendent 
of Insurance and his representatives, 
showing the exact amount of such in- 
surance to each party, the gross pre- 
miums charged thereon, the name of 
the insurer, the location of the insured 
property, the amount of premium men- 
tioned in each policy, the name of the 
corporation, association, Lloyds, indi- 
vidual underwriters or interinsurers is- 
suing each contract or policy, the name 
and location of each countersigning 
agent, if any, the number, date and 
term of each policy and a correct copy 
of the description and all special 
clauses contained therein.” 
Opposed by Underwriters. 

Considerable opposition among the 
insurance companies has developed to 
the bill of Assemblyman Bates of New 
York, to require insurance companies 
to furnish the insured with blanks for 
making proof of loss and regulating its 
use. This bill was on,the Assembly 
calendar on the order of third reading 
Wednesday, but was put over until next 
week. In speaking of it Mr. Bates said: 

“Last year this bill passed the As- 
sembly and was favorably reported 
from the Senate Committee, only fail- 
ing of passage because of the conges- 
tion at the end of the session. 
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“It requires a fire insurance compa- | 


ny, Within five days of its receipt of a | 
notification that a fire has taken piace, 
to send to the insurer a blank on waich 
the latter can make out his formal 
‘proof of loss.’ Under the present law 
the insurer, who may be too poor to 
hire a lawyer, often makes a technical 
mistake in the phraseology of his 
‘proof of loss,’ which gives a loophole 
for a company to dispute and delay the 
payment of what is intrinsically a just 
claim; such a loophole as was taken 
advantage of by many companies after 
the San Francisco fire. 

“If this bill passes a company sends 
blanks which can be filled in by the in- | 
sured and be legally correct. Conse- | 
quently litigation will be diminished 
and just claims more promptly paid. 
It will enable a farmer who has had % 
barn burned to make out his claim 
without having to go to town to hire an 
adjuster. If the insured makes up his 
bill himself, it will be to the interest of | 
the companies, who suffer now from 
the artistically cooked up bills made 
by adroit adjusters looking for a com- 
mission.” 

Valuation of Annuities. 

Assemblyman Charles J. Weber of 
Kings County has introduced a bill} 
amending the insurance law by provid- 
ing that the legal minimum standard | 
for the valuation of annuities under | 
life insurance policies issued after Jan- | 
uary 1, 1907, shall be McClintock’s! 
Tables of Mortality Among Annuitants, 
with interest at 34 per cent. per an- 
num; and that the legal minimum 
standard for the valuation of industrial 
policies issued after January 1, 1907, 
shall be the American Experience 
Table of Mortality, with interest at 3% 
per cent. per annum, provided that any 
life insurance corporation may volun- 
tarily value its industrial policies writ- 
ten on the weekly premium payment 
plan according to the standard indus- 
trial mortality table. Under pres- 
ent law the State Superintendent of 
Insurance fixes the legal minimum) 
standards for the valuation of indus- | 
trial policies and annuities. 

For Legislative Investigation. 

The Assembly Ways and Means com 

mittee has reported favorably the Mc- 


Inerney resolution providing for a 
legislative investigation of fire insur- 
ance companies, except those writing 


life insurance. It calls for a committee 
of five Assemblymen and three Sena- 
tors, and appropriates $25,000. In a| 
statement he has made public, Mr. Mc- 
Inerney severely criticises the fire in- 
surance companies particularly in re- 
gard to what he terms their “arbitrary 
and unjust methods of appraisal.” 
Additional Help for Insurance Dept. 
Superintendent Hotchkiss has ap- 
pointed the following assistant examin- 
ers at $1,800 a year pursuant to the re- 
cent appropriation, permitting a con- 
siderable increase in his examining 
force: Hiram O. Van Tuyl of Albany, 
Thomas J. Lynch of New York, Wil- 
liam H. Derrick of New York, Albert Z. 
3anta of Brooklyn, Jesse Bacharach of 
Brooklyn and Wilber F. German of 





NEW YORK FIRE 


INSURANCE STOCKS. 


(Quotations furnished by E. 8S. BAILEY, Broker, 66 Broadway, New York C ity) 

















| Asked 


| DIVIDENDS | Bia 
COMPANIES CAPITAL Approx. When price | price 
Anni. Div. | Payable per ct. | per ct. 
ir a8 at TOO occ cciccine cccdsiccsis $500,000 10 Q 200 205 
Commonwealth...... 500,000 10 T&T BLS oie 
Continental ...... 2,000,000 70 Tad 1000 | 1005 
PEED coset vercucves secacecessedes 200,000 8 JI &J 125 140 
Fidelity-Phenix 2,500,000 V V 305 310 
German Alliance jr cake mmniacdae alae ie 400,000 15 T&T 260 ier 
German-American......................++- | 1,500,000 30 IF & J 570 575 
GOPTROER GOO). 00s ccvecccvescscecescoccescs| BAOOOD 18 Sad 270 | 205 
Glens Falls ($10)... 200,000 30 JI ad 1500 nell 
Globe & Rutgers. iaGndl tnt bhmeneeeles 400,000 40 Q) S70 } +62 
NN EE aida dwt accseenss'eeesennsdewas cl Mee 10 JI &J 19 205 
DM binchatesadssues 3,000,000 30 Jagd 605 70> 
Nassau ($50).. 200,000 10 Tad 15> 165 
Niagara ($50) . 1,000,000 20 Jad 300 315 
MR EME ROED vi. ousas cannes vevese ces 350,000 10 A&O 155 165 
Pacifie ($25)......... sth Poheteweictédieenaa 200,000 6 V 135 145 
Peter Cooper ($25) . pincer nnesessucdns wesseewe 150.000 6 T&T 90 | 105 
Stuyvesant.....-. pe dvadirnh deltitics aie ieaed 400,000 10 JI&aJ 155 160 
United States ($25)... ...ccscccccccccsovees 250,000 V v 60 70 
Ww vatchester ($10) . to EE PRONE eet eee 400,000 35 F&A 450 460 
Williamsburg City ($50) . -+++-1 250,000 20 Sa 410 25 


V No Information, Q een 
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the late A. F. Carell. 





On and after April J, 1910, I will continue at No. 
66 Broadway, New York City, the Insurance Stock busi- 
ness established by my father, E. S. Bailey, in 1864, and 
conducted for the last few months at 3! Nassau Street by 


EDMUND S. BAILEY, Jr. 











WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 
REPRESENTING 


ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANCE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE INSURANCE GO., of Ohle 





100 WILLIAM STREET - - - - 


New York 








New Jersey Office: ENGLEWOOD, N. J. 


MYRON W. ROBINSON 
New Jersey State Agent For 


THE AMERICAN LIVE STOCK INSURANCE CO. 


INDIANAPOLIS, IND. 


Local agents wishing to add a growing and profitable branch of 
insurance to their agency should communicate with me at once 


$100,000 deposited with Auditor of State for protection to policyholders 


New York City Office: MILLS BLDG. 











Calumet Insurance Company 
CHICAGO 








Staten Island. These appointments in- 
crease the examining force to 36. The 
appropriation provides for 47. The ad- 
ditional appointees will be selected 
from those who are successful in pass- 
ing a civil service examination April 30. 

Ten of the additional appointments 
are to be for the New York office. For 
the positions there is a possible in- 
crease in salary for efficiency to $2,500. 
It is desired to secure for these posi- 
tions young men, preferably between 25 
and 35 years of age, with good educa- 


tion and experience in accounting, in- | 


surance or law. 
Idea of Assemblyman Levy. 

The investigating craze in the Legis- 
lature added another to its already long 
list of victims on Tuesday, when As- 
semblyman Aaron J. Levy of New York 
introduced a bill to create a commission 
te investigate the board of fire under- 
writers of New York State, and to report 
to the Legisiature not later than March 
1, 1911, particularly with reference to 
so-called illegal combinations or pools. 
The commission to be composed of 
seven members, one to be appointed 
by the Governor, three Assemblymen to 
be appointed by the Speaker, and three 
Senators to be appointed by the Presi- 
dent pro tempore of the Senate. The 
members of the commission are to re- 
ceive no compensation for their ser- 
vices, but are to be reimbursed for nec- 
essary expenses incurred. The Com- 
mission is given’the usual powers of 
a legislative investigating committee, 
to employ counsel and other employes 
and fix their compensation, and to is- 
sue subpoenae. The bill carries an ap- 
propriation of $5,000. 


VIRGINIA 
AGENTS WANTED 


NORFOLK FIRE 


Insurance Corporation 
NORFOLK, VA. 


WEST VIRGINIA 


NORTH CAROLINA 
MARYLAND NEW JERSEY 














VICTORY FOR THE COMPANIES. 


Successfully Resist Payment of a Sus- 
picious Loss at Syracuse—Assured 
Accused of Arson. 


Largely because of the thorough man- 
ner in which the loss of the Eagle Pre- 
serving Company’s plant at Syracuse, N. 
Y., was probed ‘by Ralph S. Kent, of the 
legal firm of Bushnell and Kent, the 
Pennsylvania, Commercial Union and 
the Cosmopolitan Fire Insurance com- 
panies, were able to defeat the claim 
for indemnity made against them. 

During trial Eli Altman, a nephew of 
the proprietor of the establishment 
burned on November 11, 1908, testi- 
fied “that he and an uncle, a brother 
of the plaintiff poured gasolene over 
the pickle factory and set it on fire.” 

Following two hours deliberation the 
jury in the case reported a verdict of 
“no cause of action.” 





A fire company having been formed 
at Hazlet, N. J., subscriptions for the 
purchase of apparatus and the erection 
of a fire house are being sought. 





oT ae 


ees 
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FIRE HAZARD IN COTTON MANUFACTURING 


By R. H. Burdett, of the 


By-Products—The Seed, the Lint and 
the Waste. 





Practically speaking there is no 
waste in the cotton plant. Even the 
stalk is valuable to the farmer as fer- 
tilizer and an effort to form a company 
to manufacture paper from the stalks 
is said to have fallen through on ac- 
count of their greater value for the 
former purpose. The seed is treated in 
the “oil mill” so called and as these 
are frequently connected with gins they 
vaturally embrace the hazards of the 
cotton gin unless separated or proper- 
ly cut off. Here the oil is pressed from 
the seed and drawn into tanks to await 
hipment and the location of these 
tanks should be considered. The oil 
alone stored séparately is non-hazard- 
ous and is insured profitably at low 
rates, but when the storage tanks are 
located in the mill or the seed house 
they not only suffer from exposure but 
add somewhat to the hazard. Seed 
house fires are not uncommon and the 
heat engendered by the storage of 
masses of damp seed has been blamed 
for the origin of some of them al- 
though the seed are not free burning; 
. fact which places the seriousness of 
their hazard in question. After freed 
from the oil the hulls of the seed are 
useful as cattle food when pressed in- 
to cakes and as a basis for fertilizer. 
The susceptability of the “meal,” as 
these hulls are called, is perhaps the 
worst feature connected with it, as, 
once wet, it deteriorates so quickly 
that it cannot be dried and subsequent- 
ly used and is only of value when im- 
mediately shipped in its wet state to a 
fertilizer plant. 

Lint in a commercial sense, termed 
“linters,” is the second stripping from 
the seed after the staple has been re- 
moved. This is removed in the gin by 

machine called after its product by 
the same name, through a sort of brush- 
ng process. This machinery is not so 
hazaidous as the ginning machimery 
but the process is necessarily dirty 
and is objectionable on that account. 
The lint then serves as the raw stock for 
the manufacture of cotton batting, ab- 
sorbant cotton and gun cotton. The 
hazard of the third product needs no 
comment, obviously, and the batting 
rills have bad records. In these the 
stock is generally bleached and formed 
into laps for the market. With the haz- 
ard of the machimery they combine the 
undesirability of the stock which is 
very light and inflammable besides be- 
ing of small intrinsic value. 

Waste Processes. 

Waste from the cotton mills, is mar- 
keted in several forms as “motes” 
(from the picker house), “card strip- 
pings,” of obvious origin, “sweepings” 
from all parts of the mill and “hard 
waste” or broken threads of yarn. All 
but the last of these go to the “waste 
mill” for manufacture into the lowest 
zrades of cotton products, batting for 
stuffing mattresses and for upholstering 
and, when mixed with “burned ends” 
(salvage from a cotton fire) as well as 
raw cotton which is too poor in staple 
for a better purpose, to be made into 
some forms of bagginz. In these mills 
all the hazards met in other plants are 
found in greatly increased form and to 


Fire Protection Engineering Department of Fred S. 
James & Company, New York. 


them is added the danger of running 
cotton that is still on fire in with other 
stock before its condition is noticed, 
so that they are hardly insurable ex- 
cept when the best construction and 
protection is employed. 

Mattress factories should be treat- 
ed individually as they usually prepaie 
their own batting and confine the pro- 
cess to this and to the stuffing of mat- 
tresses, buying their ticking im the 
open market. The hazard is chiefly 
confined to the picker room where the 
batting is made and when this is prop- 
erly cut off and the storage of raw 
stock confined to a separate building 
there fis little to fear in the main plant 
where cotton stock only is used. 
(Other mattress factories, however, do 
not rightly belong to this industry). 
The warehouse, which is practically a 
waste house, and the pickerhouse can 
only be made in any degree safe by 
sprinklering and even then small stock 
fires are frequent. The cheapness of 
the machinery and of the stock are an- 
other objectionable feature as they 
frequently lead inexperienced men 
with little capital into the business. 

A comparative recent development 
in the waste business is the reclaiming 
of oily waste and involves the storage 
of large quantities of used wiping 
waste, trying the oil out by retorting, 
bleaching and sometimes dyeing after 
which the stock is dried, straightened 
by passing it through a type of picker 
and baled to be resold, while the oil 
d:awn from the stock is barreled for 
shipment. And this has developed from 
the preparation of hard waste for the 
market, although by no means all the 
preparers of hard waste use this pro- 
cess. Where the oily waste is exclud- 
ed there is little hazard im handling 
the hard waste as there is practically 
no lint hazard involved and the stock 
in its spun form is comparatively safe. 
Even where retorting is done when the 
plants are very well constructed, aad 
the chief hazard, the storage of the 
oily stock is properly confined many 
companies regard these plants as in- 
surable at the rates at which they are 
offered, especially where the oily stock 
is not included in the policy form or 
forms a very small portion of the line. 








JOINS WITH GENERAL. AGENCY. 





Former Resident Secretary Secures In- 
terest in Williamsport, Pa., Firm 
and Will Look After.Field Work. 
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Know the Law! 


If you do not find what you want, 
ask INSURANCE GREEN BAG. It 





furnishes legal opinions by expert 
Insurance Lawyers, Full Briefs on 
any insurance question, Expert 


Adjusters, Confidential Reports, Ex- 


pert Insurance trial lawyers at 
moderate cost. 
WRITE TO 


INSURANCE GREEN BAG 
543 Reokery - - - OHICAGO 
Geo. J. Kuebler George R. Brown 
Counsel 

















Walter H. Evert, formerly resident | 


secretary of the Underwriters Associa- 
tion of the Middle Department at Wil- 
liamsport, Pa., and also secretary of the 
local board at that place, has resigned 
both positions, and hereafter will have | 
charge of the field work for the prom- | 
inent and long established Williamsport 
general and local agency of A. D. Lundy | 
and Son, in the business of which he) 
has purchased an interest. | 

The Lundy agency, established by | 
Captain Ayres, fully sixty-five years ago | 
and for long the only office of its kind | 
in Williamsport, now has jurisdiction | 
throughout Pennsylvania ana Maryland, 
and in the supervision and development | 
of its field affairs Mr. Evert will find | 





his time abundanitly occupied. | 
| 
| 





THE COMPANY WITH THE PYRAMID 
© 40 6G. > OF ° 





TIVE 
Cons®™ " ae ton 
Yes* . OGREss 


400 88! 84 


NEW HAMPSHIRE> 
ee Seecee ee) 
FIRE INSURANCE CO. 


__ 3779 569 67 __& 154 6:10 1o 
3 z7. 70 Nw. 4. B 
3..~ i 49 

—WOAtAN CHES ~~ 2846706 


~_ 4,310, 636.19 1.257. 058.25 
4.500.404.12 1.322.978.14 
4.661.149.81 1406.68! 54 


1,510,064.23 






















5.196,017.46 


TOTAL LIABILITIES $2,585.953.23 
POLICY-HOLDERS SURPLUS $2,610,064.23 























For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 

CashCapital - - - 

Cash Assets - -+- «= 
Cash Surplus to Policy 

Holders - + + $2,063,04401 


The real strength of an insurance company ie in the con- 
servatiom of ite management, and the management of 
THE HANOVER is an absolute assurance of the security 
of its policy. 


$1,000,000.00 
$4,395,625.89 


R. EMORY WARFIELD, President 
JOSEPH McCORD, Vice-Pres. and Sec’y 
WILLIAM MORRISON, Ass’t Sec’y 
JAMES W. HOWIE, Gen. Agent 
HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 








GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 
ORGANIZED 1859 
. $1,000,000.00 


6,562,329.14 
2,008,419.02 


Cash Capital. . 
are 
Net Surplus 
Surplus for Policy 


Holders 3,008,419.02 


HEAD OFFICE 
Cor. William & Cedar Streets 








“The Leading Fire Insurance Compapv | 


of America.” 





WM. B. CLARK, President. 
W. H. King, Vice-President. 
Henry E. Rees, Secretary. 


Assistant Secretaries. 
A. N. Williams, E. 8. Allen, 
E. J. Sloan. Guy E. Beardsley 


W. F. Whittelsey, Jr., ‘‘ Marine” 


REMOVAL NOTICE 
On May First 


Fred S. James & Co. 


Will remove from their present 
quarters to spacious offices in 
the new Underwriters Building 


Nos. 123-133 William St, 
New York City 





where increased facilities will 
be had for promptly 
efficiently serving the needs of 
brokers. 


and 











MARS E. WAGAR, President 


Assets..... 


Reserve for Losses........... 
Accrued Taxes.... spiel 
Cash Capital ...... 
Net Surplus........... 





Statement of January 1, 1910 
SME MIAN ioc acece swecks J5ccbudascg2<cse0s éveevs 


Western Reserve Insurance Co. “!<v<land, Ohio 





ROBERT E. GOOCH, Sec’y and Treas. 


250,000.00 
71,327.14 


JNO. A. KELLY & CO., General Agents 


84 WILLIAM STREET, NEW YORK CITY 














THE BIG MILLION DOLLAR COMPANY 


THE FIRST OF ITS KIND 


INDIANAPOLIS, INDIANA 


We can use a first-class Stock Salesman for special work 





THE AUTOMOBILE INSURANCE COMPANY OF AMERICA 


Correspondence from Live Agencies solicited 
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(Concluded from last week.) 
In a brick, stone, or concrete house Factory: 
the reduction of concealed spaces in Building $2,550.00 1.41% $36.91 
the walls is a material advantage in Contents ... 15,000.00 1.414 211.88 
excluding rats and other vermin. jai sania 
The insurance cost is also a factor $17,550.00 $247.89 


of considerable moment in determining 
the ultimate economy of good construc- 
tion—and in order to set this forth fair- 
ly we have average rates for different 
consiruction in Southern towns of first, 
second, and third class fire protection, 
also towns with no protection, for the 
three main divisional occupancies—be- 


ing (a) Dwellings; (b) Stores; (c) Fac- 
tories; selecting for the latter sixteen 
classes of factories common in the 
South. All of these rates are basis 
figures—that is, without any charge 
for exposure of other buildings. Touch- 


ing the exposure charge it may be well 
to state, in passing, that such is notably 
less to brick, stone, or concrete build- 
ings with metal, tile, or slate roofs than 


to frame, shingle roof buildings-—ifor 
the obvious reason that the former ars 
much less likely to be ignited by a 


burning building nearby than the latter. 
The insurance rates given assume also 
that standard chimneys built from the 
ground exist in the buildings—other- 
wise an additional charge of about 11 
per cent. applies to dwelling rates and 
from 10 cents to 25 cents per $100 in- 
surance in the case of stores and fac- 
tories. Our estimates show an excess 
cost of $33.00 for a chimney with one 
flue, built from the ground, over a hung 
flue. In an ordinary frame dwelliig 
insured for $1,000 the difference in pre- 
injum would pay the extra cost in about 
the same number of years (33) and in 
proportionately less time according to 
increased value. 


The insurance rate (and charge) on 
a building extends naturally to the con- 


tents as well. In many instances th 
value of the contents exceeds the 
of the building itself, so for the purpos= 
of counting the cost of poor constriic- 
tion it is proper to apply the insurance 
cost to what is in the building as well 


as to the building itself. Therefore, it 
follows that a building justifying a lew 
insurance rate is additionally better for 
the builder if he is to be the ocewpant, 
and if built to be let the feature of a 
minimum rate will make it rent more 
readily and to better advantage. 

On the score of annual insurance 
charge on building and contents the ad 
vantage of good construction may be 
worked out as in the following illustra- 
tions for (a) Dwelling; (b) Store; (c) 


Wactory. 
Reverting to the building we have as- 
for 


sumed add $1,500 as elsewehere 
the value of interior work (exclud- 
ing the land), whence we get values for 
mildings for the three types as fol- 
lows: 

Concrete walls and tile roof ........... 
Brick walls and slate roof ..........0.¢ 
Frame walls and shingle roof ......... 


Assume each type to be occupied (a) 
as Dwelling with furniture requiring 
$1,500 insurance; (b) as Store with 
Stock needing $10,000 insurance; and 
(c) as Factory with machinery and 
other contents, wanting $15,000 insur- 


ance. From the tables of average rates 
w3 calculate insurance premiums as fol- 
lows: 
TYPE NO. 1. 
(Reinforced Concrete Walls and Tile 
Roof.) 
tate Per 
Dwelling: Cent. Premium 
Building . $2,550.00 A9% $12.63 
Contents ... 1,500.00 A9% 7.42 
$4,050.00 $20.05 
Store: 
Building ». $2,550.00 95 $24.23 
Contents ... 10,000.00 1.011% 101.25 
$12 2,550.00 $125.48 





“AN APPEAL TO ) ARCHITECTS AND BUILDERS” ir 


By A. T. Lumby, Manager Southern Cepartment Home Insurance Company. 





TYPE NO. 2. 
(Brick Walls and Slate Roof.) 











Dwelling: 
Building ... $2,725.00 .49% $13.49 
Contents 1,500.00 -.49% 7.42 
"$4,225. 00 $20.91 
Store: 
Building . $2,725.00 .95 $25.89 
Contents . 10,000.00 1.01% 101.25 
$12,725.00 $127.14 
Factory: 
Building . $2,725.00 1.41% $38.49 
Contents ... lf 5,000. 00 1.414% 211.88 
$17,725.00 $259.37 
TYPE NO. 3. 
(Frame Walls and Shingle Roof.) 
Dwelling: 
Building 2,206.00 882 $19.46 
Contents 1,500.00 882 13.23 
$3,706.00 $32.69 
Store: 
Building . $2,206.00 2.75 $60.67 
Contents - 10,000.00 2.68% 268.75 
$12,206.00 $329.42 
Factory: 
Building . $2,206.00 2.388% $52.67 
Contents . 15,000.00 2.38% 358.i2 
$17,206.00 $410.79 


(Continued on page 15.) 





WHISKEY INSURANCE. 


Local Agents Association Oppose Over- 
head Writing of Lines and Ask 
Full Commission. 





Addressing Kentucky agents under 
recent date, W. E. Metzger, chairman 
of the executive committee of the Na- 
tional Association of Local Fire Insur- 
ance Agents, writes as aollows: 

“The matter of writing whiskey in- 
surance has been considered by the 
National Association for some years in 
various conferences among agents and 
companies. Further consideration to 
the matter was given at the recent 
Mid-year Conference of the Association 
held in Cincinnati, February 17 and 18. 


In view of all the circumstances and 
considering the varied interests, to- 
gether with some general changes in 


the situation, it was deemed best to no- 
tify the co-operating companies and 





members of our Association that all | 
insurance on whiskey was to be con-| 
$1,050 plus $1,500 equals $2,550. 
$1,225 plus $1,500 equals $2,725 
$706 plus $1,500 equals $2,206 | 
sidered within the overhead writinz 


rules of the Association and that the| 
territory of the local agent should be| 
recognized in the writing of these lines. 

“In respect to the matter of commis- | 
sions, it was the sense of the meeting| 
that all companies should observe rd 
rule of paying to all agents, resident or 
non-resident, controlling the lines, the | 
rate of commission applicable to the| 
agents at the point where the risks are 
located.” 





Charges Against McGill Withdrawn. 





At the last moment the charges 
filed by W. J. Tener of Pittsburgh, 
against W. D. McGill, secretary of the 
Allegheny County Board of Fire Un- 
derwriters, and which were to have 


been considered at a special meeting 
of the association on Thursday last, 
were withdrawn. 
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LOGUE BROTHERS & CO. 
249 FOURTH AVE., PITTSBURG, PA. 
GENERAL AGENTS 
REPRESENTING THE 

GEORGIA HOME INSURANCE CO. 
MICHIGAN COMMERCIAL INSURANCE CO. 
CALIFORNIA INSURANCE CO. 

VIRGINIA FIRE & MARINE INSURANCE CO. 








SVEA FIRE AND LIFE INS. CO., Limited 


Gothenburg, Sweden 
United States Branch, 100 William Street, New York MORRIS L, DUNCAN, U. S. Manager 
ASSETS, $1,263,938 NET SURPLUS, $570,861 
Financially able to meet its every obligation, and prompt and liberal in doing so 








A. P. WATSON, President C. H. ECKFORD, General Manager 


Shawnee Mutual Fire Ins. Co. 


SHAWNEE, OKLA. 


WE INSURE MORE OKLAHOMA FARM PROPERTY THAN 
ANY OTHER COMPANY IN THE WORLD y 








WHILDEN & HANCOCK 


105 WILLIAM STREET, NEW YORK 


Managers Accident and Health Department 


PACIFIC MUTUAL LIFE INSURANCE COMPANY OF CALIFORNIA 
for New Jersey Incorporated 1868 Assets Over $18,000,000 
Third oldest American Company writing Accident and Health Insurance. 
Assets over $13,000,000. Stockholders’ Liability unlimited. Double 
Indemnity Clause includes while on the Platform, Steps and Running- 
Board of any public conveyance. Physicians, Surgeons, Undertakers 
and Dentists receive all benefits of preferred risk without extra charge. 
SEE OUR NEW SAMPLE POLICY. NONE BETTER. 


PACIFIC MUTUAL INDEMNITY COMPANY OF CALIFORNIA 
Incorporated 1906 
Issues the same liberal Accident and Health policies as does the Life 
Company. Territory covered—Southern New York, including New York City. 


All losses adjusted and paid through our office immediately upon receipt of satisfactory proof 











CALIFORNIA INSURANCE (CO. 


OF SAN FRANCISCO, CALIFORNIA 
New York Standard Statement, Jan. 1, 1909 


CAPITAL ° . $400,000 
All Liabilities, including Reserve ° 381,653 
Total Assets . ° 978,605 
SURPLUS to Policy "Holders . ° 596,952 
Increase in Assets . ° ° ° 182,618 
Increase in Reserve ° ° ° 105,175 
Increase in Surplus . . . 45,764 


This Company has a record unequaled in the 
history of the Insurance business 
FRANH C. STURTEVANT 
MANAGER EASTERN DEPARTMENT 
FOURTH AND WALNUT STREETS, PHILADELPHIA 





CONFLAGRATION PROOF 








AMERICAN UNION FIRE 


INSURANCE COMPANY, 
OF PHILADELPHIA 


Proposed Capital, $1,000,000 Prepesed Surplus, $1,000,000 


(Now organizing and to be incorporated under Laws of Pennsylvania) 


JAMES F. STONE 


Chairman Organization Committee 
331-337 Walnut St., Philadelphia, Pa. 


Correspondence invited from Agents where not already committed 


























April 7, 1910. , 
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AN APPEAL TO ARCHITECTS AND BUILDERS. 
(Continued from page 14.) 





Dwelling. 
Type 
No. 1. Conerete walls and tile roof .. 
No. 2. Brick walls and slate roof .. 
No. 3. Frame walls and shingle roof ... 


Cost of Premium on 

ldg. Bidg. & Cont. 

SO ee re re - $2,550.00 $20.05 
ie een oem ee wml ee $2,725.00 $20.91 
ee ee $2,206.00 $32.69 


Difference in premium alone will pay increased cost of Type No. 1 over Type 


No. 3 ($344.00), 


in twenty-seven vears. 


Difference in premium will pay increased cost of Type No. 2 over Type No. 3 


($519.00), in forty-four years. 
Stores. 

Type 

Noa. 

No. 2. 


No. 3. 


1. Concrete walls and tile roof 


($344.00), in two years. 


Difference in premium will pay increased 


($519.00), in three years. 


Factory. 
Type 
No. 1. Conerete walls and tile roof .. 
No. 2. Brick walls and slate roof ... 
No, 3. Frame walls and shingle roof 


Difference in premium will pay increased 
in a trifle over two years. 
Difference in premium will pay increased 


($344.00), 


($519.00), in 3% years. 


We believe this disproportion be- 
tween initial saving and incidental] ¢x- 
ense later—permanent and continucus 
ost and actual loss—could be carried 
on and set forth indefinitely. Cheap 
plastering on furring strips and wood 
lath with frequent restoration of fallen 
ceilings and blemished, cracked wa!ls— 
wooden window frames that shriuk 

ay from studding with consequent 
irafty room—lath and plaster parii- 
tions (harboring rats and vermin) in 
place of tile. Many interior features 
( inferior material or construction 
exist, the cost of which in comfort and 
health, is great but not readily quotable 
in money value. 

These suggestions and figures plainly 
ndicate that insurance companies are 
doing all in their power to encourage 
good construction and the safe-guard- 

x of hazards, by making radical and 

ibstantial reduction in premium rates 
for superior conditions. We submit 
that we are employing our best efforts 

that direction. May we have your 
uctive co-operation to the same end? 

Important as all this is to us, our in- 
terest is almost trivial compared with 
that of your clients. From every quar- 
ter recitals reach us of men and women 
either roasted alive in flimsily buiit 
hotels, theatres, stores, and factories 
or crushed on the ground Ddelow after 
jumping from upper windows to escape 
a worse death—to say nothing of the 
suffering of horses, cattle, and other 
dumb creatures destroyed by thousands 
in fire trap buildings. The (1908) fire 
waste of this country exceeded $230,- 
600,000. It is a safe and sober state- 
ment that half of this would be saved 
bv the use of incombustible materials 
for walls and roofs, and by substantial 
chimneys and safe heating arrange- 
ments. Prevention is better than cure. 


1) 
¥ 
( 





Carried by Senior Mutuals. 





It is understood that the insurance 
covering on the Rochester shoe manu- 
facturing of Utz and Dunn, the largest 
plant of its kind in the Empire State 
is carried by the New England Mill mu- 
tuals. The building is five stories high, 
and contains 150,000 square feet. To 
cuard against fire the structure is 
equipped “with automatic sprinklers 
and there is fire hose in three places 
on each floor. The building also contains 
fifteen fire alarms, a chart which is kept 
at fire headquarters. In case of an 
alarm from any one of these fifteen sta- 
tions, the firemen would know exactly 
the location of the trouble and could 
drive in through Litchfield or Canal 
treet and lay their hose without first 
driving to the building to locate the 
blaze. There are two storage tanks of 


25,000 and 10,000 gallons capacity.” 





Brick walls and slate roof ... 
Frame walls and shingle roof . 
Difference in premium will pay increased 


Cost of Premium on 

Bidg. Bidg. & Cont. 

ee ee Perey $2,550.00 $125.48 
seg pane a wniar ace $2,725.00 $127.14 
Py rere ee $2,206.00 $329.42 


cost of Type No. 1 over Type No. 3 


cost of Type No. 2 over Type No. 3 


Cost of Premium on 

Bldg. Bldg. & Cont, 

Msktwitee eee $2,550.00 $247.89 
ew ens ctye neers $2,725.00 $250.37 
ee ee 2,206.00 $410.79 
cost of Type No. 1 over Type No. 3 


cost of Type No. 2 over Type No. 3 





SHY OF CIRCUS RISKS. 





American Companies Demand 5 Per 
Cent, for Insuring Animals Against 
Fire Damage. 





That American companies appreciaie 
the hazard inseparable from traveling 
circuses is evidenced by their quoting a 
five per cent. annual rate upon a float- 
ing policy, covering loss of animals 
through fire, asked for by one of the 
best-known amusement enterprises, On 
the other side of the wate, whether be 
cause of the more substantial character 
of the exhibition halls, or the observ- 
ance of more rigid fire prevention regu- 
lations, indemnity of the character 
named is freely granted, and at com- 
paratively modest rates. The German 
companies, particularly, seem inclined 
tu liberality in this respect. Abroad 
the premium is paid in semi-annual in- 
stalments. 





In New York Suburban Field. 





The annual meeting of the Suburban 
Fire Insurance Exchange will be held 
on the 19th inst. 

To defray the expenses of the organi- 
zation for the first half of the year an 
assessment of one per cent. wpon the 
premiums in the territory of the mem- 
tership companies, has been recom- 
mended. 

Recent accessions to the association's 
roll include the Insurance Company of 
the State of Pennsylvania, the Union of 
Philadelphia and the Shawnee Fire of 
Topeka. Newman and MacBain have 
likewise signed for al! companies in 
their agency. 





Entered in New York. 





License to operate in the Bmpire 
State has been secured by the Franklin 
Insurance Company of Washington, D. 
C., control of which is in the hands of 
john Kelly, of the New York City gen- 
eral and local agency firm of Kelly and 
Fuller. 





Incorporation of Baltimore Fire. 





With Seymour Mandlebaum, F. W. 
Feldner, W. S. Thomas, Douglas H. 
Gordon and R. Gordon Williams as in- 
corporators, a charter for the Baltimore 
Fire Insurance Company has been ap- 
pied for. 





Hartford Company Dividends. 





The Hartford Fire has declared a 
quarterly dividend of 7% per cent., 
payable this month. The Aetna has 
declared a quarterly dividend of 4 per 
cent. and the Phoenix Fire 3% per cent. 
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Louis Schlesinger 


Union Bldg., Newark, N. J. 
FIRE INSURANCE 


——REPRESENT ING— 


Glens Falis Albany 

Buffaio German Dixie Fire 

Security Ins. Co. of No. Am. 
(of New Haven) 


FOR— 
NEWARK anp ESSEX CO. 


Exceptional antes Facilities for New York 
Brokers. Phone our Expense 








0. 0. LAUCKNER INSURANCE AGENCY 


5T- _ = St. 355 —— Ave. 81 River St. 
N. Jersey Cit Hoboken 


FIRE INSURANCE 


New Jegeey writing agents for twelve of the 
leading companies, including 


Westchester 
Niagara 
Springfield F. & M. 
Firemans (of N. J.) 


Aachen & Munich 
St. Paul F. & M. 

Teutonia 

Central National 


New Jersey Lines Bound in New York Office 


LeROY P. GREGORY 


Genera] Mgr. 


L. KRETSCHMANN 
Mer. N. J. Dept. 








H. G. HARRIS & CO. 
Fire Insurance 
ATLANTIC CITY, N. J. 


Representing Eighteen Leading 
Fire Companies 





for 
Atlantic City ial Vicinity 


Have desirable opening for 
another strong company. 











SURPLUS 





WE solicit your patronage 
and assure careful at- 
tention to your interests. 


W. C. FARRAR & CO. 
General Agents 
GERKE BUILDING 





mO>amMAoOWD 
omZ-=<r 











BUSINESS 





JOHN C. PAIGE CO. 
INSURANCE 
G5 KILBY ST. BOSTON, MASS. 








TALLMAN & SEARS 
NEW YORK AND NEW JERSEY 
SUBURBAN AGENTS 
FIREMEN’S INSURANCE CO, OF NEW JERSEY 
ST. PAUL FIBE AND MARINE INS. 00. 
OF MINN. 
80 WILLIAM ST., NEW YORK CITY 








LOUIS SHERWOOD 


REPRESENTING 
Fire, Casualty and Surety Co’s 
15 Exchange Place, Jersey City, N. J. 
EXCELLENT FACILITIES FOR HANDLING 
BROKERS LINES. Phone, 33 Jersey City 











F. H. ROSS & SON 
Metropolitan Managers 


Buffalo German, N. Y. Standard, N. J. 
Buffalo Com’l, N. Y. 


68 to 76 Maiden Lane, New York City 








ARNOLD & WANNEMACHER 
REPRESENTING 

Teutonia of Allegheny, Pa. 

Humboldt of Allegheny, Pa. 

German American of Pittsburgh, Pa. 

Detroit of Detroit, Mich. 


438 WALNUT ST., PHILA., PA. 








Fire Insurance Special Agent Wanted = 
A good-sized company desires application 
from reputable local agents in various parts 
of the country, who believe they are adapt- 
ed to field work. Give full information as 
to age, length of time in the insurance busi- 
ness, etc. Correspondence confidential 

Address 210 Onondaga Ave., Syracuse. N. Y. 








SURPLUS LINES 


D.C. SCHUPP & CO. 
159 La Salle Street, Chicago 


Lines placed anywhere in U. S. and Canada 
LIBERAL COMMISSIONS PAID 





HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 


63 William St., New York 

Excess Lines handled anywhere. 
connections at Lloyds, London. 
CORRESPONDENCE SOLICITED. 


Good 








SURPLUS LINES 
AND 
Brokerage Business 
WRITTEN IN 
American Stock Companies 
Corespondence Solicited 
LIBERAL COMMISSIONS PAID 
C. R. CHADWICK & CO. 
GENERAL AGENTS 


Second National Bank Building 
CINCINNATI, OHIO 








NEW YORK 
LONDON 


McLEAN STINSON & CO., Ltd. 


Surplus Line Underwriters 
| 43 CEDAR STREET 

New York 

Telephone 264 John 
$25,000 inder at London Lloyds 


TORONTO 
CHICAGO 














Established 1836. 


Richmond Ins. Co. of New York 


. sean $285,228.70 


Surplus to Policyholders . $246,042.94 


JOHN E. KING, GENERAL AGENT, 


95 WILLIAM STREET, 


NEW YORKA 


TRYING TO TRACE PAYMENTS 


HOTCHKISS. 





EFFORT OF SUPT. 


Inquiry Directed to Discover What 
Legislators Were Bought By 
Ww 


H. Buckley. 





In the course of the investigation, 
continued last week, and still under 
way, it becomes increasingly evident 


that the ultimate purpose had in mind 
by Superintendent of Insurance, Hotch- 
kiss, in probing the legislative affairs 
of underwriters, is to find out who 
among the members of the State Legis- 
lature received cash payments because 
of their attitude toward insurance bills. 
Despite his rigorous probing and the 
nume ous clews supplied by lobbyist 
W. H. Buckley, the superintendent has 
thus far failed to unearth evidence 
that would justify his declamation that 
“thou art the man,” in a single in- 
passed beyond the 


stance. If money 
tight fist of Mr. Buckley no definite 
trace of it can be had. 
Surety Men on Stand. 
Following the testimony of Vice- 


President Lunger of the Travelers, as to 
the employment by that Company of 
Buckley, Mr. Hotchkiss made public a 
statement from Justice Edward E. Mc- 
Call, which fully exonerated that gen- 
tleman from wrong-doing in connection 
with the Phenix Fire loans made to 
W. H. Buckley. 

A departure from the course hitherto 
pursued was made when Superintend- 
ent Hotchkiss called upon two leading 
surety men to testify as to their Albany 
These gentlemen, Henry 
William J. Griffin, re- 
president of the Amer- 
National Surety, 


experiences. 
C. Wilcox and 
spectively vice- 
ican Surety and the 
freely admitted that they had paid 
modest retainers to the insatiable 
Buckley or to Andy Hamilton for aid 
in advancing favored measures. 


Stewart Brown, once of the New 
York Life, again of the National Surety 
and more recently a banke r, also testi- 
fied, but little of value was had from 
him. 


Back to Fire Underwriters. 
Returning to his original line the 
iperintendent in turn quizzed Vice- 

President E. H. A. Corea of the Home 


Fire; W. E. Hutchins, president of the 
North River Fire; George W. Burchell, 
president of the Ques and others, as 


knowledge of moneys paid to 
the late George P. Sheldon because of 
legislative expenses. Each emphatically 
ieclared that believing Mr. Sheldon to 
be a man of unimpeachable integrity he 
thought to doubt his statement 
lollar asked for had been 
expended. 

adjourned over Tuesday, 
morning. 


had not 
that everv 
legitimately 

The inquiry 
was resumed yesterday 


$50,000 FIRE AT TRENTON. 
Department Under Severe Handicap— 
Fights Stubborn Blaze in the Rib 
sam Building. 





Trenton, N. J., April 6.—Trenton was 


e scene last week of two fires of a 
very rious nature in the business 
center er the city On Wednesday 
evening fire broke out in the cellar of 








TWO HUNDRED AND FIRST YEAR 


SUN 
INSURANCE OFFICE 
OF LONDON 


FOUNDED 1710 
United States Branch: 
54 PINE STREET, NEW YORK 
Western Department: 
171 La Salle Street, Chicago 


Pacific Department: 
SANSOME AND SACRAMENTO STREETS 
San Francisco, Cal. 


Agents Wanted ai Unrepresented Points 











THE ninadainnieel VRRER le ee 


the large five-story brick Ribsam build- 
ing, corner of South Broad and Front 
streets. The blaze quickly ascended the 
elevator shaft to the top floor and for 
nearly three hours the entire depart- 
ment fought valiantly before the fire 
was under control. Owing to the very 
narrow hall an& stairway, it was ex- 
tremely difficult to run a line of hose 
into the building and it was necessary 
to fight from the roofs of adjoining build- 
ings. The total loss to the building and 
contents amounted to about $50,000. 

On Thursday evening the three-story 
building corner North Broad and Acad- 
emy streets, occupied by L. Lehman & 
Co., grocers, caught fire in the upper 
floor and for a time looked very dan- 
gerous. The department succeeded, how- 
ever, in confining the blaze to the one 
floor and practically no damage was 
done to the two lower floors. The loss 
was less than $2,000. 





NEWARK’S FIRE LOSS. 





Record for Past Year—Recommended 
That High Pressure Water Service 
be Extended. 





For the fiscal year newly ended the 
fire loss of Newark, N. J., according to 
Chief Astley of the fire department, ag- 
gregated $799,970.15, with insurance in- 
volved of $8,973,257.87; 1,204 alarms were 
recorded, of which 924 were first 
alarms, 280 still alarms, 20 second 
alarms and 6 third alarms. 

“Pointing out that during the last 
year more than $4,000,000 of the city’s 
total of $14,000,000 of new buildings was 
in the Eighth, Ninth and Sixteenth 
Wards, the chief advised additional ap- 
paratus in these sections. 

“For the Sixteenth Ward the report 
suggests a double fire company with 
quarters to accommodate a truck and a 
fire engine. In the Bighth Ward an au- 
tcmobile fire engine is suggested, as is 
a similar apparatus for the Vailsburgh 
section. Two suggestions which have 
been contained in several of the chief's 
recent reports are included in the pres- 
ent document. One is for the erect‘on 
of a central fire station at Halsey street 
and Branford place and the other for a 
fire boat along the river front. 

“But one general recommendation 
was made by the Board itself. After 

cording its indorsement of the hizh- | 
pressure system it urged that the ser- | 
vice be extended because it would ‘not | 
only be of great value, in the event of 
big fires, to manufacturers and business | 
houses, but to the interests of the citi- | 
zens at large.’ 

“There are 390 men in the depart- 
ment. The apparatus consists. of 
twenty-four engines, seven trucks, three 
aerial trucks, one water tower, twenity 
combination chemical engines and hose 


wagons, two chemical engines, eight 
buggies and several exercise wagons, 
repair wagons, supply wagons and 


sleighs. There are 160 horses. 
use and on reserve amounts to 57,750 
feet. It cost $607,340 to maintain the 
lepartment during the year.” 


Hose in 





PROMISED RATE REDUCTION. 
Atlantic City to be Remembered if 
Salt Water Mains be 
Installed. 





When advocating the 
New Jersey Legislature of the measure 
allowing the installation of high-pres- 
sure salt water mains by Atlantic City. 
Col. Edge, the floor leader of the 
House, “read a letter from an insur- 
ance company promising a reduction of 
twenty-five per cent. in insurance rates 
ard all-around saving of from $150,000 
to $200,000 in insurance premiums an- 
nually to property owners if such a 
system of unlimited water for fire pro- 
tection is installed. 

“Before being taken un for final pas 
sage the bill received the approval of 
Governor Fort and of the different in- 
terests in Atlantic City to be affected.” 


passage by the 





April 7, 1910. 





FAVORED BY UNDERW RITERS. 


Plan to Spend $500,000 in Laying Water 
Mains in Jersey City Heartily 
Approved. | 
Approving the measure before the 
New Jersey Legislature authorizing the | 
issuance by Jersey City of bonds to the | 
extent of $500,000, the proceeds thereof | 
to be used in installing a series of new | 
water mains throughout the community, | 
Louis Sherwood, a prominent agent of | 
Jersey City and a man of affairs, spoke | 
as follows: 
“In April, 1905, the Committee of | 
Twenty of the National Board of Fire | 
Underwriters issued an elaborate report | 
concerning the need of a larger water 
supply for Jersey City, for the purposes 
of protection against fire. 
“Many of the proposed improvements | 
have ‘been made by the city, but among 


— 








The Gamewell Fire Alarm 


Telegraph Co. 


Fire Alarm and Police Telegraphs for 
Municipal and Private Plants 


OVER 1500 PLANTS IN ACTUAL SERVICE 


EXECUTIVE OFFICE 
19 Barclay Street, New York 


AGENCIES 


178 Devonshire Street, Boston, Mass. 
161-163 Randolph Street, Chicago, 1.1. 
1309 Traction Building, Cincinnati, O. 


731 Wabash Building. Pittsburg, Pa. 
608 Dwight Building, Kansas City, Mo. 
915 Postal Building, San Francisco. Cal. 
326 Central Building Seattle, Wash. 
Utica Fire Alarm Telegraph Co., iy 


Uti 
The Northern Electric & Mig. Co. ‘itd, 
optreal, Can. 
General Fire Appliances Co., Ltd., 
yg ‘South Africa 
Colonial Trading Co., 
Zone, Panama 


nel 
F. P. Danforth, 1060 Calla Rioja, 
Rosario de Santa Fe, Argentine Republic 














Capital Stock 


NET SURPLUS. . 
TOTAL ASSETS. 





Home 
Office Building 


FIREMEN’S INSURANCE CO. 


NEWARK, N. J. 
Statement January 1, 1910 


Reinsurance Reserve, 
All other Liabilities 


Sansasdwnssessses 5 
sescenseeseccccs bee 
weseeeecees 219,395.11 

pide sta eee geld wane 


ee 


DANIEL H. DUNHAM, President 
CHARLES COLYER, Vice-President 
A. H. HASSINGER, Secretary 


Se 


. .55,715,087.79 


JOHN KAY, Treasurer 
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Netter ever 








H. G HOFFMAN 





PEOPLES NATIONAL 





CENTRAL NATIONAL, Chicago 


G 
E Philadelphia 
IN | BEN FRANKLIN | 
Pittsburgh || 
E | NATIONAL LUMBER | 
Buffalo || 
R | AUSTIN FIRE i 
. Dallas 
INTERNATIONAL | 
cc Ft. Worth | 


REPUBLIC UNDERWRITERS, Dallas 


JEFFERSON FIRE 
Philadelphia 
GERMAN FIRE 
Pittsburgh 
DIXIE FIRE 
Greensboro 


COMMONWEALTH FIRE 
Dallas 


4IZmQ> 


INTERNATIONAL 
St. Louis 











All Losses Adjusted and Paid From This Office 
MT. STERLING, KENTUCKY 











‘Surplus Lines 


London Lloyds 


(iuaranteed Underwriters Only 


We can furnish you two policies covering up to $60,000 on a single risk 


in seventeen (17) syndicates composed of 116 guaranteed names of 


London Lloyds Underwriters that accept American fire business through 


our office. 


Immediate binders given ; 10% commission paid. If you are 
short of insurance send us full information, including list of the principal 


represented companies and amounts they carry. 


We invite your patronage and promise careful attention to your 


interest. 


MARSH & McLENNAN 


Chicago Office, 159 La Salle St. 


New York Office, 54 William St. 
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important recommendations that have 
not been carried out is the installation 
of a new water main from the Reser- 
voir, through Summit, Pavonia and 
Baldwin avenues, Academy street, Cor- 
nelison Avenue, Grand street and Ocean 
avenue to Danforth avenue, and the 
replacement of many worn out cement 
pipes. An elaborate map was prepared 
by the Board of Underwriters indicat- 
ing the route of the main and showing 
connection with lateral lines, which map 
is on file with the city. 

“T understand that the city approves 
of the plan and that it also has the in- 


dorsement of Chief Engineer Van 
Keuren, 
“Under date of February 28, 1910, 


Chief Van Keuren presented a report 
to the Board of Street and Water Com- 
missioners of Jersey City, urging the 
Board to secure legislation necessary 
to enable the city to make improve- 
ments stipulated. 

“My attention has been called to a 
bill recently introduced in the Legisla- 
ture authorizing Jersey City to create 
a bond issue to the extent of about 
$500,000 for the purpose of installing 
new water mains and making replace- 
ments. 

“I have not seen the bill, but have 
been informed that it provides for the 
improvements as suggested by the Na- 
tional Board of Underwriters. 

“To any one familiar with the situa- 
tion the plan presents itself as com- 
mendable. The growth of Jersey City 

largely to the south because of the 
cvreater amount of undeveloped property 
and in a few years the southerly sec- 
tion should be built up. A sufficient 
vater supply for tne benefit of the 
community is one of the first necessi- 
ties if building is to be encouraged, and 

addition an adequate supply is very 
essential for fire protection. 

“Jersey City is becoming too large 
io be hampered by the village method 

doing things piecemeal, and import- 
nt improvements should be prepared 

advance thereby giving an impetus 
to building. 

‘From my knowledge of the necessity 
for a better distribution of water 
through large mains and for the im- 
nediate replacement of cement pipes in 
ertain sections obtained from the im- 
varted reports of the committee of 
twenty and from personal observation 
as an underwriter, I am convinced that 
the city should immediately plan to 
make these improvements. 

“Furthermore, Jersey City has been 
penalized by the Board of Underwriters 
a lack of a sufficient number of 
large water mains. The insurance com- 
panies reduced the rates in Jersey City 
in 1907 as a result of certain improve- 
ments completed at that time, and I be- 
lieve the improvements now contemplat- 
ed when completed will aid our efforts 
to obtain further concessions from the 
companies. 

“T am heartily in favor, therefore, of 
legislation that will enable Jersey City 
immediately to improve its system of 
water mains, thereby making possible 
the rapid development of the city, re- 
sulting in increased revenues and pro- 
viding an adequate supply of water, now 
very inadequate, in certain districts for 
fire purposes. 

“The inclosed map shows the route 
of the new main recommended by the 
National Board of Underwriters, which 
plan I believe has been approved by 
the city. This main is intended prim- 
arily to protect the easterly side of the 
city and is certainly needed. I am, 
therefore, in favor of legislation that 
will enable Jersey City to install new 
mains in accordance with the plans 
presented by the National Board of Tn- 
derwriters in 1905, and trust you will 
give such legislation your support.” 


for 





SALT WATER MAINS. 





Having previously been approved by 
Governor Fort and by representatives of 
the various commercial interests of 
Atlantie City, the bill, authorizing the 
installation of salt water mains in the 
famovs resort, passed the New Jersey 
Legislature on Thursday last. 





THE EASTERN UNDERWRITER 


CASUALTY AND SURETY DEPARTMENT. | 
(Continued from page 8.) 


A certain casualty com- 


Agent pany appointed two 
or agents at about the 
Salesman? same time in neighbor- 
boring localities. Both 


were new to the business and the con- 
ditions under which they worked were 


practically identical. At the end of a 
year one had netted a good income, 


while the business of the other was in- 
significant. All of the officers and 
many of the employes of the company 
could tell you instantly the name of 
the successful agent if you mentioned 
the town; but not even the superintend- 
ent of agents could identify off hand 
the man in the other town. 

Wherein did these men differ? In 
ability, perhaps, but there is something 
else that is quite as important; that is, 
the point of view. It was evident in 
this case that the trouble was in point 
of view rather than in superior ability. 
One was an agent; the other was a 
salesman. The agent represented his 
company with great fidelity and he car- 
ried out orders to perfection; he con- 
sidered it his business to write insur- 
ance on request. But the salesman on 
the other hand, had imbibed the idea 
of production and cultivation; instead 
of merely offering his services to whom- 
ever wanted insurance, he went out in- 
to the highway, buttonholed the popu- 
lace and poured a message into its ear. 
He felt that insurance was a great thing 
and he was making the whole town 
think as he did about it. 

That, by the way, is a capita] defini- 
tion of a salesman; to make others see 
the things as you do. Indeed, that was 
the definition given by one of the great- 
est living salesmen—Hugh Chalmers. 
It won’t be much of a digression to say 
a few things just here about Hugh 
Chalmers. Nearly everybody knows 
that he gave up a salary of $75,000 a 
year with the National Cash Register 
Company to go into the automobile 
business. It wasn’t that fact, however, 
that carried the name of Chalmers to 
our hearthstones. Money never brought 
fame; it’s only the symbol of achieve- 
ment. We see only the dollars, bui 
the instinct that makes us dwell with 
admiration on the possessor of wealth, 
is the inherent emulation of 
and tribute to the man who does the 
thing. Chalmers has earned fame be- 
cause he has placed straight salesman- 
ship up among the goals of achieve 
ment. There is a popular expression 
that should be eliminated from our 
language, to the effect that this or that 
kind of a man is born, not made. It 
is a neat expression which, like a lot 
of other sayings, we accept as true be- 


success 


MAY NOW COLLECT COMMISSIONS. 
(Continued from page 8.) 





the corporation upon both women and 
chauffeurs. Now that the winter season 
is over the following summary of claims 
filed by the Massachusetts Accident dur- 
ing the past three months is interest- 
ing: 

“6 claims for lacerated wounds 
contusions about the head and face; 
claims for injuries to the spine and 
back; 5 claims for fractured ribs: 6 
claims for injuries to muscles of sides 
of the body; 30 claims for injuries to 
arm from shoulder to fingers, including 
dislocated shoulders, fractures, dislocat- 
ed elbows, sprained wrists and fingers; 
35 claims for injuries to the leg from 
thigh to toes, including fractures of 
bones in leg, fractures of knee-cap, 
synovitis of knee-joint, cuts, sprained 
ankles and injuries to foot; and 2 claims 
for general shaking up. 

“Of the sickness claims which have 
been presented this winter, 49 per cent. 
were for LaGrippe, Pneumonia, Pleurisy, 
Bronchitis, Tonsilitis and Influenza, and 
20 per cent. of the sickness claims were 
LaGrippe alone. Some of these diseases 
were very long.” 


and 
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HOW DO YOU QUALIFY? | | 


cause they have always been with us. 
So, we are constantly hearing that sales- 
men are born, not made. The reitera- 
tion of this idea has acted as a fine 
quencher of ambition and put a soft 
pedal on our enthusiasm. Tell a man 
often enough that he will never ac- 
complish the thing he is trying to do, 
and by the law of averages, you'll win 
out, 





But anyone connected with a selling 
enterprise knows that a salesman 
made and not born. No man was ever 


is 


born with a knowledge of human na- 
ture; and next to knowing his line, this | 


is a chief prerequisite in the salesman. | 
The qualities necessary for salesman- | 


ship are all qualities that can be ac- 
quireu. There is no one set of char-| 
actertistics that are common to all} 
successful salesmen. There is no 


longer a type; years ago there used to 
be. a typical salesman—drummer. He 
wore a checked suit, fancy vest, loud 
tie and a big piece of glass in his shirt 


front. He's gone for good; there’s no 
type to-day. 
Any experienced salesmanager will 


tell you that there are all kinds of sales- 
men. Even bashful salesmen: can you 
imagine it? But it’s so. One of the 
most successful men on the staff of the 
Pittsburgh Plate Glass Company is a 
very quiet and retiring man; you'd find 
it very difficult to draw him into ordin- 
ary conversation, but how he can sell 
glass! A big publishing house in New 
York, has a salesman who looks like a 
farmer and talks like one, but the only 
thing that troubles the house thal 
some other concern may take him away 
from them. All these different men 
unite over the idea of making the other 
fellow see the thing as you 
That doesn’t mean by force, argument; 
it isn’t that you want him to admit it, 
you want him ‘to believe in it. It’s con- 
version, not confession. Salesmanship 
based on that kind of confidence, is the 
salesmanship that knows no competi- 
tion. 


is 


see it | 


Every insurance agent should adjust 
his pince-nez to this point of view. He 
is part of a great selling organization: 
insurance not a counter business. 
His work is out among the people. His 
reward will be an income in proportion 


is 


to his energies and he will have the 
satisfaction of knowing that he has a 
part in the development of a big and 


important industry. 
‘ 
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Our New Accident Policy is Perfection 
It’s The Policy Your Client Wants 
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JUDICIAL BONDS 


(Contributed.) 


This classification covers bonds in ad- 
ministration cases—administrators, exe- 
cutors, guardians and other permanent 
trusts, assignees, trustee in insolvency, 
receivers and trustees in bankruptcy. 
Practically every surety company has 
its own peculiar instructions for the 
handling of this class of the business, 
and, in order to solicit and handle it, it 
is quite essential to acquire a knowledge 
of such instructions. The bonds are 
statutory amd can be secured from the 
clerks of the courts. The application 
forms are so arranged as to secure the 
necessary information as to judge of the 
acceptability of the applicant and the 
hazard of the risk. In nearly all ap- 
plications there is a stipulation to the 
effect that the insurable property com- 
ing into the hands of the fiduciary is to 
be covered by fire insurance, so as to min- 
imize the possibility of loss on account 
of the fire hazard. A particular point 
to ‘be remembered when soliciting this 
business is that, if your company’s ap- 
plications do not contain such a clause, 
it would be well to suggest the insurance 
feature as a protection, both to your 
patron as well as to the office you repre- 
sent. These bonds are usually placed 
by the attorneys, which necessitates an 
agent’s keeping in close touch with the 
legal fraternity. The leaving with at- 
torneys of application blanks for judi- 
cial bonds, as well as blank forms 
of unexecuted statutory forms of bonds, 
worded at the top “Call me up when in 
need of this bond,” and giving your 
telephone number should aid in securing 
a share of this desirable business. The 
applications will not come to you, they 
must be solicited as persistently as any 
other insurance business. A good maxim 
for an agent is “Congeniality produces 
friends, friends aid in securing busi- 
ness.” 

The judicial risks, usually considered 
by surety underwriters as being hazard- 
ous, are: Appeal, Attachment, Bail, 
Bond in Admiralty Proceedings, Injunc- 
tion, Refunding, Replevin, Security for 
Costs, and supersede as bonds, and the 
agent to handle these risks should, as 
has been previously stated, be thorough- 
ly acquainted with the instructions of 
his company relative thereto, so as to 


not only protect the interest of the 
Office, but also to render prompt service 
to his patrons and exact such indemnity 
or collateral security as his company 
requires in such cases. 


Agents can solicit from lange mercan- 
tile and manufacturing concerns their 
judicial bonds, as in the course of their 
business it is necessary quite frequently 
for them to be in the position to prompt- 
ly secure such bond as attachment, re- 
plevin or security for costs in order to 
enforce the collection of their accounts. 
Nearly all surety companies have their 
agency systems so arranged that they 
can render the desired services to such 
concerns, in fact, the home offices have 
prepared special forms for such patrons. 
Solicit the business and impress upon 
your patron the advantages—quick ser- 
vice and saving of red tape. 





HOW THE UNEXPECTED HAPPENS. 





Detailed Occurrances Illustrating the 
Need for Carrying Liability 
Insurance, 





Azents seeking liability insurance, 
might with profit to themselves and 
their companies read the following 
from the latest issue of “The Budzet” 
of the Maryland Casualty Company. 

The Loose Ends of Contracting. 

The hope of profit in contracting is 
based upon a prior hope that things 
will slip along smoothly, without loose 
ends, that employees will work well 
and sensibly, that tools will serve 
without rebellion or collapse, that 
beasts will behave, that apparatus will 
be dutiful and demure. The hoped-for 
things do happen, in part, which is an 
optismistic way of stating the sure a» 
pearance of some loose ends in every 
job. From these come liability claims, 
sometimes suits, always annoyance and 
expense. 

For instance, in estimating upon the 
cost of work, it is natural to suppose 
tnat pick slingers will expect to be paid 
for digging ho’es in the ground. Surprise 
is therefore legitimate when a _ pick 
slinger seeks recompense for digging 








The ‘‘OCEAN,”’ since its 
over $37,000,000 in claims. 


Liability Insurance in all 





alone since 1895 it has paid over $8,000,000 in claims. 


LET US TELL YOU ABOUT OUR SYSTEM OF WRITING 


AUTOMOBILE LIABILITY INSURANCE 


INCLUDING 
Property Damage and Collision Insurance 


The Ocean Accident and Guarantee Corporation 


LIMITED 
EDWIN B. QUACKENBUSH, General Agent 


92 WILLIAM STREET, NEW YORK 


Telephone 2388 John 


Residence, Bank and Mercantile Burglary, Plate Glass, 
Steam Boiler, Elevator, Teams, Fidelity Bonds, and 


its branches 


foundation in 1871, has paid 
In its United States Branch 








holes through his own foot, as did a 
laborer employed by a Philadelphia 
contractor who carried a Maryland 
Liability policy. Equally incomprehen- 
sible was the insistence of a carpen- 
ter of St. Joseph, who struck a nail 
so unskillfully that it came back at 
him and struck him in the eye. But 
a New York ’longshoreman, employed 
as a coal dresser on a barge, did the 
thing more thoroughly. He was cau- 
tioned to pad his feet before starting 
to work, and to be careful. He did 
neither, and as the coal shifted his 
feet were smashed, not badly, for he 
finished his day’s work. Then he 
hunted up an attorney, though that 
sounds hind part before, and then he 
made trouble. 

There are many other cases where 
the employe seems as obviously at 
fault as in these; but you cannot prove 
it to a jury. Take ladder cases for in- 
stance, three of which have been re- 
cently disposed of, in St. Louis, ia 
Minneapolis, and in Celilo, California, 
the injuries ranging from a broken rib 
to a broken foot. The ladder is in the 
open air, as visible as the sun. It is 
fastened securely, it is well made, the 
uprights solid, the cross pieces strong 
and tightly fastened. The employee, who 
has been using ladders for years, and 
that particular one many days, starts 
down, and falls. Nothing breaks, ex- 
cept the bones of the unfortunate. H» 
makes claim, and sometimes makes 
money. 

Grievances Frequently Real. 

But more often the injured has a 
real grievance, and his employer, short 
of crossing his palm with coin, cannot 
by explanation lessen his bitterness. 
When a crowbar breaks and throws its 
user against a railroad track, there 
will be no peace on earth until his 
bruises have been bandaged with bank 
notes. It is impossible to accept with- 
out protest a piece of steel that breaks 
from a drill you are holding for an 
other man to hammer, and if blood 
poisoning follows the entrance of 
the ‘steel. it is human nature to ask 
golden aid. It apparently makes no 
difference in the feeling of the injured 
if he himself knocks the piece of steei 
from an anvil into his eye; he wants 
money, and tries hard to get it. 

Much trouble comes from unaccoun*- 
able sundiies that fall upon innocent 
folks. In Syracuse it was a brick and 
a broken shoulder b‘:de, in Brooklya 
a board and a bruised back, in New 
York a chunk of structural jro1 ard a 
eaved-in chest. Another New York la- 
borer was quite badly huri in this 
fashion, an iron clamp dropping upon 
his head. His skull was fractured, and 
he later became insane. All of these 
cases were reported under Maryland 
Liability policies, and disposed of 
without worry or expenditure by the 
assured. 

When the claimant falls to his injury 
he expects quite as much as when it 
falls to him. A laborer in Washington 
walked into an opening where a stali- 
way was to be built, taking from his 
high dive a sprained ankle, which 
later allowed him to take some hard 
earned from ws. And a man in San 
Francisco, while talking to his fore- 
man, stepped back upon the extreme 
end of a board lying loosely across the 
floor beams. He was tilted through to 
the next floor, broke a leg, dislocated 
a shoulder and bruised his face. It 
cost a lot to settle with him. 

Mules at times make merry with the 
persons of employees, which is another 
way for contractors lacking insurance, 
to waste the wherewithal. In Central 
City, Kentucky, a driver had his collar 
bone fractured and his face frescoed 
by certain fancy steps of a steel shod 
jackass, and a lazy mule of Bellaire, 
Ohio, leaned against a boy and put 
his shoulder out of commission. In the 
same efficient class it is proper to put 
pile-drivers, one in St. Louis having 
had much the same effect upon an em- 
ployee as if a giant mule had jogzed 
him. 

Also there are real loose ends. In 


which one of the gang suffered a com- 
pound fracture of the foot. In Pee 
Dee, North Carolina, a swinging chain 
struck an employee, laid open his scalp, 
and gashed him above the eye. In Proy- 
idence a loaded dirt bucket was yanked 
off the ground by a steam hoist, and 
was ten feet in the air when some- 
thing happened to the apparatus. The 
bucket dropped in a crowd of men, kill- 
ing one. 

Theze are some of the loose ends. 
New ones appear every day, making 
new leaks to lessen the profits of the 
contractor, sometimes to drain him al- 
together. The solution of the problem 
is the purchase of a Contractors Lia- 
bility policy. 





COMMISSION TO AGENTS. 





Middlemen to Get $3.50 for Each Share 
of Stock Sold for Harry 
Coudrey’s Scheme. 





A commission of $3.50 per share on 
every cash sale is offered salesmen by 
Harry M. Coudrey, chief organizer of 
the Lincoln National Holding Corpora- 
tion of Washington, D. C. The plan 
of the holding corporation, as already 
noted in these columns, is to control, 
either through organization or purchase, 
a series of fire and miscellaneous writ- 
ing insurance companies. 

The proposed capital and surplus of 
the holding company is $15,000,000. Par 
vaine of the stock is $5 per share, its 
selling price being $25 per share, pay- 
ments therefor being upon the following 
terms: $3 on each share of stock with 
the subscription, “and the balance in 
monthly installments of $2 on each 
share with imterest from date at the 
rate of one-half of one per cent. per 
month.” 





A Progressive General Agency. 

A striking example of what ceaseless 
energy when directed by high-grade 
ability can accomplish, is afforded 
by the history of the E. B. Quacken- 
bush New York general agency of the 
Ocean Accident and Guarantee Corpo- 
ration, Ltd., 92 William street. Start- 
ing very modestly some six years ago 
Mr. Quackenbush soon became a factor 
in Metropolitan agency circles, and to 
day his office is patronized by over five 
hundred agents and brokers, who show 
in substantial form their appreciation 
of the prompt and courteous service 
given by the office. Representing the 
Ocean Accident in its personal acci- 
dent, health, residence and mercantik 
burglary, elevator, automobile, steam 
boiler, general liability and _ fidelity 
lines, the Quackenbush agency is trans- 
acting a clean-cut and rapidly increas- 
ing business in each branch, and the 
secret of its prosperity is easily under- 
stood by those familiar with the 
personality and methods of Mr. 
Quackenbush. 





A health and accident policy does 
more than give protection. It gives a 
person a feeling of satisfaction and 
security that is well worth the full 
premium. Then, too, in case of disabil- 
ity the continuation of an income will 
relieve worry and anxiety, which will 
result in thastening recovery. — ‘The 
Secasco Bulletin.” 





Samuel B. Brewster, until recently 
vice-president of the Aetna Indemnity 
Company, and a man with a host of 
friends in the underwriting world, has 
associated with the Empire State 
Surety Company of New York, as an 
exectitive special. 





For injuries received through the fall 
of a gate in front of the premises own- 
ed by the New York and New Jersey 
Telephone Company in December, 1907 
Andrew Schreiner of Newark, has been 
2ven a verdict for $2,500 damages, 


W. B. Joyce, president of the National 
Surety Company of New York, returned 
from his annual trip to the Pacific Coast 


Denver, while a heavy girder was insome days ago. 
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WORKMEN'S COMPENSATION FOR INJURIES | 












In the September number of the Com- 
mentator we referred to the fact that 
one of the arguments used in favor of a 
Workmen’s Compensation measure was 
that very little of the money paid out 
by liability companies reached the 
claimants, and we pointed out that this 
statement did not apply to this Cor- 
poration. We have had occasion recent- 
ly to make a report to the Minnesota 
Employers’ Commission, which shows 
that out of 2,039 accidents included in 
the report, 380 claims, not suits, were 
settled by payment, and that in 364 of 
1ese the money was paid to the in- 
‘ jured persons direct, so that it is clear 
it they received the whole of it and 
did not have to incur any expense for 
legal advice. In the remainder of the 
claims (16) the money was paid to 
claimants through attorneys. 

There is another point connected with 
the subject of Workmen’s Compensa- 
tion, which should not be lost sight. of, 
namely, the large sum of money which 
he liability companies are paying out 
medical aid to injured employes. An 
mployer is not legally bound to give 
nedical attendance to his employes, but 
it was recognized by this Corporation 
in the first inception of the business 
of liability insurance that humanity de- 

inded that an employe should receive 
medical aid until sych time as he could 

tend to his own needs in that respect. 
At a rough guess, 80 per cent. of in- 
ired employes receive medical aid at 
he expense of the liability insurance 
ympanies. 

Mr. Gillette, the chairman of the Min- 

sota Commission, in a paper recently 

1d by him, stated that “the several 
liability companies in the United States 
rs, received 

















have, in the previous five yee 


emiums aggregating $95,633,362, while 

4 e losses paid amounted to $44,968,633; 
{ in other words, 53 per cent. of the 
nount collected from the employer, or 

$50,664,729, instead of going to the re- 

f of the yse injured while employed in 

lustrial undertakings, has been ab- 

rbed in soliciting and administering 


is fund.” Mr. Gillette has unwittingly 
len into a grave error in dealing with 
ese figures and drawing the conclu- 
ion he has from same. 


We will point out later the error 
erred to, and will, for the moment, 
sider that the totals he has used 
I ite to Employers’ Liability business 
: Taking these totals, and adding 





only. 
thereto figures for another year in order 





illustrate our point, they stand as 
yllows: 
Premiums Losses 

Year Received Paid 
TOS icnadvews $13,709,795 

OUR sanvaeee 14,807,515 $6,123,770 
TOs: nabeinteare he 16,377,613 7,202,565 
So, ee re 19,358,447 8,902,951 
1907 ......c0- 22,789,060 10,999,586 
1908 -scckcanns 22,711,547 11,670,222 


Total 5 years. $96,014,182 $44,699,094 

(These figures were extracted from the 
ance Year Book, and the totals 
for the quinquennial period agree sub- 
stantially with those quoted by Mr. Gil- 
lette.) 

Mr. Gillette should have added to the 
ficures for 1904 the unearned premium 
reserve required by law, and brought 
forward from 1903 to 1904. Such reserve 
would amount, in round figures, to ap- 
proximately $6,000,000; he should also 





Insur 


have deducted a similar unearned prem- 
ium reserve from the 1908 figures, or 
$10,000,000, which would have reduced 
the total premiums dealt with during 
the five years, 1904-08, to $92,000,000. 
Mr. Gillette quotes the “losses paid’ at 
approximately $45,000,000, which is cor- 
rect, but he should have added thereto 
the reserve required by law for unpaid 
losses, Which, at the end of the five- 
year period, amounted approximately 
to $11,000,000, and from this total there 
should be deducted an amount sufficient 
to cover the unpaid losses at the be- 
ginning of the five-year period, which, 
we believe, may be fairly estimated as 
$5,000,000. The account, unamended as 
to the error to be presently referred 
to, would, therefore, stand as follows: 
Premiums received, less un- 

earned premium reserve . $92,000,000 
Losses paid, including reserve 

for outstanding losses...... 51,000,000 

Instead, therefore, of “liability compa- 
nies keeping five and one-half millions 
more of the employers’ money than has 
been paid to those injured,” as stated 
by Mr. Gillette, the position seems to 
be that the companies have retained 
$10,000,000 less than the amount paid in 
adjustment of lossess; or, putting it in 
another way, the liability companies 
have received for agents’ commissions, 
expenses, taxes, etc., 45 per cent. instead 
of 53 per cent. as reported. 

The “error” which Mr. Gillette made 
in dealing with the figures published in 
the year book was that he assumed, be- 
cause they were quoted under the head 
of “Liability,” that they related solely 
to Employers’ Liability Insurance, but 
this term “Liability” includes other 
forms of Liability Insurance, such as 
elevator, public liability, vehicle, general 
liability, ete. The business under these 
latter forms of insurance constitutes, we 
estimate, 40 per cent. of the gross busi- 
ness written. Upon this basis the Em- 
ployers’ Liability premiums dealt with 
during the five years will be $37,000,000, 
and the losses $21,000,000, leaving $16,- 
000,000 for commissions, expenses, taxes, 
etc. But even these figures are suscep- 
tible of a substantial change, because 
the loss ratio upon Employers’ Liability 
business is higher than it is on the 
other classes of insurance. In the ab- 
sence of published details, it is impos- 
sible to determine just what the actual 
figures are, but we have said sufficient, 
we think, to demonstrate that Mr. Gil- 
lette’s statement is capable of being 
modified to such an extent as to remove 
the impression that the several] liability 
companies are making an inordinate 
profit upon the Employers’ Liability 
branch of the business, and to show 
that injured persons are receiving as 
fair a proportion of the premiums paid 
by their employers as the circumstances 
permit.—Employers’ Liability “Commen- 
tator.” 





One Day’s Record of the Maryland 
Casualty Company’s Accident 
Branch. 





“In one day the accident department 
of the Maryland Casualty Company paid 
$20,800 in claims. As a clincher at 
renewal time, remember that of this 
amount $3,500 were accumulations; $3,- 
500 indemnity, for which not one cent 
of extra premium was charged.” 









































The Bankers Surety Company 


OF CLEVELAND 





The Bankers Surety Company 


announces the appointment of Messrs. Frank P. Dolan, Edward G, 
Eibler and James McGinty under the Agency firm name of ‘‘DOLAN, 
EIBLER & McGINTY” as its General Eastern Managers forthe State 
of New York to succeed Messrs. Sanders & Flanders, effective March 
Ist. 1910. 

The 
will be retained by the new General Mauagers. 


Company’s present offices at 56 Maiden Lane—25 Liberty Street 
A continuation of your valued patronage will be much appreciated. 
M. A. CRAIG, Secretary 

February 25, 


Cleveland, Ohio 1910 





EVERY 
DESCRIPTION 


SURETY BONDS °F 


EXECUTED IMMEDIATELY ON APPLICATION 


DOLAN, EIBLER AND McGINTY 
GENERAL EASTERN MANAGERS 


25 LIBERTY ST. 


56 MAIDEN LANE - - NEW YORK 



























ESTABLISHED 1886 


THE PIONEER IN ITS LINE 


ASSETS $300,000 
Indiana and Ohio Live Stock Insurance Co. 


—INSURES— 
HORSES, [MULES and CATTLE against death from any cause 
Home Office: CRAWFORDSVILLE, IND. 


$100,000 deposited with Insurance Department of Indiana for the 
protection of all policy holders 





























BONDS—CASUALTY 


AGENTS 





Can command Bond 





or Casualty business : 

IF Are seeking an 
pial Agency connection 

Are not representing ; 


another like Company 


YOU 
Address AGENCY DEPARTMENT 


THE EMPIRE STATE SURETY COMPANY or NEW YORK 




















Agents Can Make Money Writing 


ACCIDENT 48° HEALTH INSURANCE 


INDUSTRIAL AND COMMERCIAL 


SECURITY CASUALTY CO. 


OF INDIANAPOLIS 


Apply to MYRON W. ROBINSON, State Agent 
ENGLEWOOD, N. J. or MILLS BLDG., N. Y. City 


I have an Al proposition for some good men in New Jersey 


















THE 4 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 

(Formerly The Metropolitan Plate Glass and Casualty Insurance Co. 
Home Uffice, 47 CEDAR STREET ; 
Chartered 1874 


POLICIES 


"OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
DANIEL D. WHITNEY, Vice-Pres. 8. WM. BURTON, Sec. ALONZO G. BROOKS, Ass’t Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED 


E GLAS 
BE R FOND ACCIDENT 
D HEALTH 




















THE EASTERN UNDERWRITER 





April 7, 1910. 

















UNITED SURETY COMPANY 


BALTIMORE.MD. 


JOHN B. MURPHY, 
RESIDENT VICE-PRESIDENT 


New York Office, 84 William Street. 


TELEPHONE 1770-71 JomNn. 











The Western Life indemnity Company 


of Chicago, offers exceptional opportunities to 
men who can write business. 


Address in confidence 


GEO. M. MOULTON, W. B. MUSSELMAN, 
President Sup’t of Agencies 





Over $100,000 deposited with the State of Illinois 


LONDON GUARANTEE AND ACCIDENT CO., Ltd. 


OF LONDON, ENGLAND 


Head Office F. J. Walters 


CHICAGO Resident Manager 
pidieiecneas 45-49 Cedar St. 


New York 


Elmer A. Lord & Co. 


145 Milk St., Boston 


Resident Mgrs., ———-—— 
—-—New Eng:and 

















F. W. LAWSON 
Gen’! Manager % 


Liability, Accident, 
Health, Credit, Burglary 
and Steam boiler 





Established 1869. 














Any successful Life Insurance solicitor, having 
an unimpeachable record can secure good 


territory with a liberal contract by addressing 


} 





oe 


WE WANT YOU 


on the salesforce we are daily increasing if you 
are a successful stock salesman and can prove 
past performances. We have a_ proposition 
which we need big men to handle—men used 
to earning big money—and we will give such 
men liberal contracts and exclusive territory. 


We make no advances to littke men on what 





they are ‘‘going to do,’’ but we pay the big 
men the limit on what they do do. If you can 


qualify, let us hear from you. 


The Union National Securities Co. 
of America 


Fiscal Agents for the Farmers National Life 
Insurance Company of America (Organizing) 


HEAD OFFICE, 716--17--18--19 HIPPODROME BLDG. 








CLEVELAND, OHIO 
— 











Security Mutual Life Insurance Company 


BINGHAMTON,N. Y. 











The Great Western Life Insurance Co. 
KANSAS CITY, MISSOURI, U. S. A. 








DESIRABLE TERRITORY 
AVAILABLE TO KEEN, 
ACTIVE, RELIABLE 
SOLICITORS 


GEO. STEVENSON, JR., 


PRESIDENT 
LIBERAL COMMISSIONS 
JAMES CHAPPELLE, 
THOROUGHLY SECRETARY 
UP-TO-DATE POLICIES 
T. A. NORRIS, 


CORRESPONDENCE AGENCY SUPERINTENDENT 


DIRECT WITH THE COM- 
PANY SOLICITED 












































Keep Watching 
This Space 





SPECIAL ANNOUNCEMENT 
TO BE MADE BY THE UNION 
NATIONAL LIFE WILL NOT 








BE READY UNTIL NEXT 
WEEK—DON’T [ISS 


IT! 





UNION NATIONAL LIFE INSURANCE COMPANY 


PHILADELPHIA, PENNSYLVANIA 


W. E. A. WHEELER, President 


Pennsylvania Building 





Home Office, 











